


JUL 23 1923 











es 











| 
IN 
\ 


FT OTTT TT 


ig I LL 





IN, TE TT 





ane G 
TT aes me 





AN AMERICAN WEEKLY REVIEW OF INSURANCE 











Volume CXI 
Number Ill 


New York and Chicago, Thursday, July 19, 1923 


Four Dollars Yearly 
Single Copies 25 Cents 























SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 








HARRY L. SEAY, President 


CLARENCE E. LINZ, 
Vice President & Treas. 


P. N. THEVENET, 
Vice President & Sec. 


Vice President & Actuary 








Wilmer L. Moore, President Robert F. Moore, Secretary 


WANTED—GENERAL AGENTS. Weare enter- 
ing Tennessee and Texas and are prepared to give 
general agent’s contract to responsible parties. Only 
men of experience, proven success, character and some 
financial worth, possessing executive ability and 
initiative need apply. 


The Southern States Life Insurance Company 
Atlanta, Ga. 
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Reminding Everybody 
to see an Insurance Agent 


We do not doubt you have seen the North America 
advertising in the Saturday Evening Post. 


You do not need to doubt millions of insurance 
prospects are seeing it regularly. 


very North America advertisement helps every 
insurance agent. 


But the agent who definitely ties up with North 
America policies—who advertises them, talks them, 
sells them—gets the big interest of the public. 


Are you identified with the North America? 


Then this advertising will work for you. 


To ame . 
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unceasing protection 
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INSURANCE COMPANY of NORTH AMERICA 


PHILADELPHIA 


and the 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA and M 


“write practically every form of insurance except life’’ 


‘“‘The Oldest American Fire 
arine Insurance 
Company”’ 


Founded 1 792 
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Perfect Protection Opportunities 


Strong men seldom appreciate the need of life insurance until it is properly brought to their 
attention: A wave of the hand and great wheels begin to turn for them. A finger on’a button 
and men spring to do their bidding. In factory or office, in industry or finance men scorn the 
need of protection. The lesson of life insurance must be driven home tothem. Never is it sought 
over the counter, but always it must be sold. And_ because it takes big strong men to meet other 
big strong men, life insurance presents big opportunities. 


Not so many years ago the life insurance business was considered a place for the derelicts of 
other businesses; men fit for nothing else could ‘eke out a living peddling policies to their friends. 
But to-day the business of life insurance looks for successful men of affairs. The life insurance 
agent of this day and age must be a man of vision. He must bea fighter. He needs brains. He 
must have resource, wisdom and wit. He must be tactful and well-mannered. And surely he 
must be a well-dressed and polished man of the world. In fact he must have every qualification 
necessary to a big business executive. To such men the business of selling life insurance does 
indeed offer wonderful opportunities. For such men there is no business offering greater inde- 
pendence and larger income than life insurance. 


To such men the Perfect Protection offered by the Reliance Life Insurance Company of Pitts- 
burgh, Pa., only adds to the possibilities which already stretch before them. Perfect Protection 
to them means easier sales and better satisfied clients. It means a larger field of prospects, it 
means less objections to be overcome. All this because the Perfect Protection Policy has been 
developed with the greatest care to give its holders protection at every possible point. Perfect 
Protection policies give to their owners the peace of mind that comes from the absolute knowl- 
edge that every contingency is provided for. 

These advantages are for every man to seek. A word to the company will bring you com- 
plete information. If the business of life insurance offers great opportunities, and it does, add to 
those opportunities a connection with the Reliance Life. 


The RELIANCE LIFE INSURANCE COMPANY 


of PITTSBURGH, PENNA. 
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STATUS OF THE ILLINOIS TAX CASE 


Fire Insurance Interests Vitally 


Affected---Attorneys for the Companies 


Give Their Opinions on Supreme Court F inding 


HE tax cases which for some time past have 
been continuously before the Illinois Su- 
preme Court have occupied the close atten- 

( tion of fire and casualty insurance compa- 
2) nies both within and without that State. 


a . 

Kee Those companies located in [Illinois or 
/ Sy, VD operating therein have, naturally, been 

vitally concerned and have had joint coun- 
sel representing them, while companies outside the State have 
watched the procedure with an intensity accentuated by the pos- 
sible factor of its being applied by other commonwealths to 
those territories in which they do business. 

In view of these considerations, and bearing in mind the ex- 
tensive values involved, the attorneys for the fire insurance 
companies in the matter have submitted their combined opinions 
anent the recent finding of the Illinois Supreme Court upon 
the subject to the chairman of the Illinois tax committee. In 
the summary compiled, the attorneys review the events leading 
up to the controversy and seek to explain the attitude of the 
companies toward the problem, as well as to interpret the vari- 
ous phases of the court decision. 

It is pointed out that insurance taxation in Illinois was pri- 
marily aimed at furnishing the funds with which to support the 
Insurance Department of the State, but that this object has been 
partially lost sight of, until now the insurance business is one 
of the largest contributors to the revenue turned into the gen- 
eral treasury. Last year, of the $3,500,000 collected, only 
$108,000 was spent for purposes connected with the Insurance 
Department, the remainder going into the State funds and, pre- 
sumably, being expended for objects either having nu relation- 


ship to insurance or, at best, a slight one. This means that the 
citizens who have not had the foresight or acumen to take out 
insurance on their property are being relieved of so much taxa- 
tion at the expense of policyholders. 

The Illinois tax cases arose out of a contract made between 
various parties and the city of Chicago, which was based upon 
a contingent percentage arrangement, the percentage to come 
from the sum of additional taxes recovered. A mandamus 
petition was then filed against the Board of Review of Cook 
county, the insurance companies not yet taking active part. 
In its opinion rendered on this petition, the Supreme Court 
decided that the tax statute relates only to foreign companies 
doing business in the State under the fire and marine insurance 
statute and does not comprehend casualty insurers. The Illinois 
law respecting personal property taxes tends toward an equal- 
ization of these, so that they will fall with equitable force upon 
all, but the opinion of the Supreme Court, in effect, held that 
this principle did not apply to insurance premiums, lest they be 
debased to personal property values. 

The petition seeks to make the matter retroactive to 1920 
and subsequent years, and asks that the taxes presumed to be 
owing for those years be determined and the Board of Review 
of Cook county be directed to reopen the old assessments and 
closed assessments from 1869 to the present. The first opinion 
of the court was withdrawn upon the grant of a motion for 
rehearing, and the second opinion, upon which the attorneys of 
the fire companies have concentrated their attention, is now 
filed. The question at issue, according to the court, appears to 
hinge on a settlement of what companies are embraced in the 


problem. The interpretation made by the attorneys says: 
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We judge, from the opinion of the court, that it is of the 
opinion that fire and marine insurers insure nothing else and 
that the business of reinsurance, insuraice against lightning, 
windstorm, tornado, cyclone, explosions, hailstorms, theft, col- 
lision and automobile insurance is all written by companies 
other than fire and marine companies. The court is evidently 
of the opinion that it is exempting all these other classes of in- 
surance from its opinion, and assumes that not only are these 
classes of insurance distinct and separate, but that they are writ- 
ten by a distinct class of insurers. In no other way are we able” 
to understand the court’s opinion, except to assume that the 
court is acting upon such entire misconception of the situation. 
The court fails entirely to discuss the subject that theft and 
other forms of insurance are written by fire insuring companies 
and casualty insurers; that the effect of exempting one insurer 
and including the other writing the same hazard would be dis- 
crimination not presumably existing in the legislative intent. 
We judge that the court in this particular is also not informed 
as to the method of doing business. 

The decision of the court holds: 

(1) That the amount of the net returns shall be entered on 
the tax list without reduction for equalization purposes. 

(2) The tax return must be made by the local agent, but may 
be made by the general agent if he gives a list of local agents 
and the amount of the net business conducted by each. If made 
by the general agent, the return must be made to the proper 
taxing officer of the municipality where the agency is located. 
As the city of Chicago, for example, is divided into various 
towns, for taxing purposes, the location of each agent would 
become important to be returned to the Board of Assessors with 
a statement of the net premium receipts of each. “It was error 
on the part of the respondents to accept such return of the gen- 
eral agent without designatign of the municipality from which 


ee 


the net receipts were derived.”” The question is not yet endeq 


The fire insurance companies, through their attorneys, object 
that if the opinion of the Supreme Court of Illinois be taken t) 
mean that fire companies, for example, will be required to pay 
taxes on their theft policies, while exempted casualty companies 
though operating in the State, will not be required to do 50, it 
will result in an unequal application of the spirit of the lay, 
It is further contended that it would be a practical impossibility 
to review the taxes over the fifty years during which the law has 
been in force, particularly in consideration of the terms of Tax 
Commission Form No. 16, which has been approved by the 
court and which requires a return by both the general agent 
and the local agent. 

In their final remarks regarding the interpretation of the 
Illinois Supreme Court’s finding, the attorneys for the fire com. 
panies make the following concrete suggestions : 


(Ist) Respecting the future, that returns on Form No, 16 
be made through local agents and that as knowledge respecting 
expenses, ceded reinsurance, etc., is not in their possession, ex- 
cept as such information is placed with them, the form be 
prepared in completed form for their use in which all the data 
respecting expenses, ceded reinsurance, etc., be filled in for the 
agent’s convenience, but such returns be made after consultation 
with counsel and committee, who can give directions in more 
specific form relative to particular returns to be made. 

(2nd) Respecting back taxes for previous years, we recom- 
mend that no additional return of any kind be made. If request 
therefor be made by any taxing body, refer it at once to the 
committee and their counsel. 








New York State Special Agents at Adirondack Resort 

















DELEGATES AND GUESTS AT THE RECENT MEETING OF THE “Otp AssocIATION” AT SARANAC INN, New York. THE PHOTOGRAPH WAS TAKEN 
AGAINST THE EMBANKMENT FRONTING THE CASINO, AND SHOWS A CORNER OF THE ANNEX TO THE MAIN BUILDING oF THE Hore. It Wu 
. Be NotTep THAT SEVERAL PROMINENT COMPANY OFFICIALS WERE PRESENT AT THIS MEETING 
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INSURANCE ADVERTISING 
DEVELOPMENT 

HE story of the progress of the in- 
surance business as reflected in the 
Quinquennial Numbers of THE SPEcTA- 
TOR, issued during the past thirty years, 
the latest having been that in observance 
of the fifty-fifth anniversary of the 
founding of THE SPECTATOR, would not 
be complete without a reference to the 

achievements of insurance advertising. 
It is only necessary to go back a few 
years to find that the prevailing idea of 
using advertising space in the insurance 
journals was to merely mention the name 
of the company, with possibly a few fig- 
ures showing its financial standing, or 
a brief statement of its insurance in 
force, or similar data. In other words, 
the advertising lacked attractiveness and 
contained nothing of a persuasive or ap- 
pealing power that might draw and hold 
the attention of the reader, much less to 
so awaken his interest as to lead him to 
seek further contact with the advertiser. 
How vastly different is the display of 
advertising in the columns of the Quin- 
quennial Number of THE SpecTator 
recently issued! Readable copy, telling 
in convincing language of the services 
rendered by the particular advertiser, is 
laid out in a great variety of type faces, 
set up in an apparently limitless variety 
of spacing, while cuts, colors and other 
devices of the more modern printing in- 

dustry are found frequently. 

The first illustrative advertisements to 


journal were 


appear in an insurance 


those which were shown in the twenty- 
first anniversary number of THE SPEc- 
TATOR, issued in 1889. 

In that Anniversary Number there were 
several illustrated advertisements which 
established a precedent in the style of 
advertising by insurance companies. In 
fact, this twenty-first Anniversary Num- 
ber of Tue SpEcTATOR, published in 1889, 
contained the first illustrated advertise- 
ments by insurance companies, the ordi- 
nary insurance company card being for 
the first time differentiated from. Illus- 
trated borders bringing out special de- 
signs of trade marks of insurance com- 
panies, and full-page illustrations of the 
first policy issued by the Mutual Life 
and the New York Life, respectively, 
opposite corresponding page photographs 
of the latest policy form issued by each 
of these companies, stand out attractively 
in that special number. 

No other insurance journal printed 
illustrated page or half-page advertise- 
ments of insurance companies probably 
until twenty years after this new de- 
parture in insurance advertising, initiated 
by THE SPECTATOR. 

Several pages of illustrated advertise- 
ments of companies appeared in the 
Quinquennial Numbers for 1893 and 
1898 ; and as the illustrated features were 
developed in the reading matter in subse- 
quent issues, the number of illustrated 
advertisements were also increased, the 
companies gradually coming to recognize 
the importance of publishing special 
matter as advertising, as was so attrac- 
tively brought out in the able article by 
Harvey Thomas, supervisor of publica- 
tions of The Prudential Insurance Com- 
pany of America, in the recent Quin- 
quennial Number, entitled “Ancient and 
Modern Insurance Advertising.” 

The issue of the Quinquennial Num- 
ber in 1903 showed not less than fifteen 
of such page illustrated advertisements 
or page special border advertisements, 
thus bringing out attractively what the 
company desired to say. These adver- 
tisements continued to grow in popu- 
larity, and more of them were inserted 
by the respective companies in the issues 
for 1908, 1913, the World’s Insurance 
Congress Number in 1915, and in the 
Ouinquennial Number published _ five 
vears ago. 

The recent Quinquennial issue, pub- 


lished May 31, 1923, depicts modern de- 
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velopment of insurance advertising to 
the highest extent, as that number con- 
tains more illustrated and decorative 
page insurance advertisements than have 
ever before appeared in any one issue of 
an insurance journal. There appear 
some three dozen illustrated advertise- 
ments with special designs, in addition 
to numerous other page and half-page 
advertisements with attractive cuts and 
special borders; also quite a number of 
full-page displays having conspicuous 
borders printed in red around blue type 
matter. Moreover, some of the plain 
page advertisements printed in black 
contain handsome typographical displays 
in large type, and others include attractive 
designs and engravings which readily 
catch the eye and invite attention. 

The insurance agent and broker may 
gain much knowledge from a careful 
study of all the advertising matter in 
the recent Quinquennial Number, while 
the executive may also gather therefrom 
much of interest to him concerning the 
various companies. 

The advertising and publicity director 
may also glean considerable in the way 
of inspiration and example. 

Careful preparation and _ attractive 
presentation of advertisements are yearly 
becoming more essential if the adver- 
tisers are to get the best results from 
their publicity efforts. 

The practice of using larger space in 
order to obtain proper display is steadily 
growing in favor among advertisers, as 
they thus secure a greater interest on the 
part of readers; and companies that re- 
port the best results from advertising are 
those which use large space liberally. 


SAD record is that indicating the 

fire loss in the United States and 
Canada during the first six months of 
this year, as compiled by the Journal of 
Commerce. It shows that property val- 
ued at over $222,000,000 has gone up in 
smoke in the half-year, the loss for June 
having been nearly $35,000,000, and more 
than $10,000,000 in excess of the loss in 
June, 1922. The property destroyed in 
1922 in the United States and Canada 
was valued at over $410,000,000, while 
the indicated loss for this year, if the 
present pace keeps up, will be about 
$445,000,000. These figures are stagger- 
ing in their immensity, but would have 
been far larger had it net been for the 
preventive efforts of the fire underwriters. 
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Diogenes Lights On a Tyrant 


point a moral from the lives of the old- 
time Greeks and Romans is_ easier, 
generally, than to spell correctly the names of 
the individuals themselves. Take Dionysius. 
Just why a man should be burdened with a 
name like that is a mystery, anyhow. Never- 
theless, he has lasted for twenty or thirty 
centuries. Books tell us of two Dionysiuses— 
one the “Elder,” and the other the ‘‘Younger.” 
Quite probably they were father and son. 
Anyway, “‘like father, like son’’ held good with 
them for both are catalogued as “tyrants of 
Syracuse.” 


One of{them had been concerned with the 
numerous scraps about Corinth, also. He must 
have won a victory there, or something, for 
Diogenes met him on the street one day with 
this salutation: 


“Oh, Dionysius, how little you 
deserve your present life.” 


To these friendly greetings, the warrior made 
a sarcastic reply: 


“T thank you, Diogenes, for your 
condolence.” 





Now there’s where he stumbled. It took a 
real man to be sarcastic to Diogenes or Plato. 
The lantern-carrier wasted no moments but 
retorted with a snort of indignation: 


“Condole with you! Do you suppose 
I condole with such a slave as you who 
does not think of the future?” 


HE memorandum seems to stop right there, 

but the supposition is Dionysius wrapped 
his toga about him and sneaked off into the 
shadows. 


All this historical data merely supplies a text. 
“Do you suppose I condole with such a slave 
as you who does not think of the future?” 


Lots of men on their death bed, worrying about 
what is going to happen to their families, seek 
this condolence. While strong and well, they 
never forget personal enjoyment. Sick and 
dying, nevertheless, they look for sym- 
pathy. Life insurance kills absolutely the need 
of anybody’s condolence. 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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CONDITIONS IN CHINA 





1922 a Very Good Year, Considering 
the Situation 





NATIVE COMPANIES STATIC 





Foreign Competition Gets Large Amount of 
Business Placed—Experienced 
Management 


Cuina, June 29.—The state. 
ments of 1922 operations for practically ajj 
the local insurance companies are now pub. 
lished, and in the main are very satisfactory, 
Though there are many Chinese fire and marine 
companies in China, none of them has ever 
made much progress. This has probably been 
due to poor investments and too large divi- 
dends. Reserves are the essence of insurance, 
but quick profits are what the Chinese investor 
looks for. 

A few of the Chinese companies worry along 
getting a certain amount of small business at 
rates slightly lower than those charged by 
foreign companies, but they will never provide 
any real competition for the large foreign 
companies until they learn to husband the profits 
of good years to insure for the losses of lean 
years. 

During 1922 Chinese insurance companies 
in Shanghai did fairly well because the dis- 
counts on Chinese business were firmly regu- 
lated among foreign companies and the Chinese 
concerns could “cut” safely and effectively. 
This year, however, the outlook is not promis- 
ing, as here are no longer any discount regula- 
tions among the foreign institutions and they 
are free to meet Chinese competition on good 
business. 

At the same rates, the reputable foreign 
companies usually get the business because of 
the larger number of failures which have oc- 
curred among the Chinese companies and their 
inability to produce any _ well-authenticated 
statement of sound condition and adequate re- 
serves. 

Turning to the operations of the foreign in- 
surance companies established in Shanghai and 
Hongkong, it is noticed that the Hongkong 
Fire and the Canton Insurance offices, whose 
agents are Messrs. Jardine, Matheson & Co.,, 
closed the year with working account balances 
of $631,693 and $2,352,375 respectively. Both 
of these organizations are in a very strong posi- 
tion as to reserves and reinsurance funds. So 
the decision of the directors to pay a dividend 
of 60 per cent on the paid-up shares of the 
Hongkong Fire and 4o per cent on the Canton 
Insurance shares is open to no criticism. Sub- 
stantial additions to reserves were also made 
in the case of both companies and a com- 
fortable margin carried over in the underwrit- 
ing suspense. These two concerns have long 
been good dividend-payers, as they are favored 
with much of the best business in China, 
through the strong position of the general 
managers, Messrs, Jardine, Matheson & Co., 
Ltd. 

Shanghai circles are particularly interested 
in the fine exhibition made by the Yangtsze 
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and the Far Eastern, under the management of 
c. M. G. Burnie. The months of 1922 show 
as the Yangtsze’s best year with a balance to 
working account of $2,221,996, and the 1921 
and previous year’s working account comparing 
favorably. The Yangtsze’s volume of business 
shows a steady increase, and the management 
is to be congratulated upon consistent growth 
and conservative management, limiting their 
dividends to only 20 per cent, and carrying 
forward substantial sums to working account 
and reserves. 

The Far Eastern report shows that last year 
was far better than the average for this young 
company, which is under the control of the 
Yangtsze management. By limiting dividends 
to 6 per cent the working account balance has 
been increased from Tls. 214,092 in 1921 to 
Tls. 561,546. Both of these Shanghai concerns 
write off investment losses, principally loans on 
vessels, during the year and their investments 
are in good order, with a satisfactory yield. 

The Union Insurance Society of Canton, 
which has now become one of the world’s larg- 
est fire and marine companies, closed a satis- 
factory year. This institution should really 
not be treated alone, however, as it owns and 
controls the China Fire, British Traders and 
the North China, virtually a fleet of insurance 
companies. 

Of these, the China Fire is perhaps in the 
strongest position, and distributed dividends 
of 50 per cent on the paid-up shares. The 
larger company, the Union of Canton, does a 
world-wide business and reports a premium 
income for the year of $1,417,972. This is 
somewhat less than reported in 1921, but losses 
were also less, so that the 1922 underwriting 
experience was distinctly better than for the 
previous year. 

The working account of the Union Insurance 
last year shows a balance of £670,586, which, 
with £400,593 from the 1921 account and 
thoroughly adequate reserves built up over 
the period of many years, justifies the final and 
interim dividends of £2 per share (50 per 
cent of the original paid-up value) decided 
upon by the directors. Earning on investments 
showed a marked decrease from the previous 
year’s figures, which was fortunately offset by 
a good underwriting experience. 


Still They Come 


[ want to add my tribute to those already 
paid you for the remarkable edition of THe 
Spectator known as the Quinquennial Number. 
It is an accomplishment worthy of note and 
something from an artistic as well as an edu- 
cational standpoint which will be preserved for 
a long time. 

We have come to look upon THE SPECTATOR 
as being able to put over anything insurance- 
wise, but this effort was such as to surprise 
even those who are used to big things, from this 
source. I think I have been a subscriber of 
Tur Spectator for about twenty years and 
have during that time utilized a good many of 
its publications, to my very great advantage. 
They have furnished me with the very best 
kind of “ammunition” and I feel a sense of 
personal obligation which I am glad at this time 
to acknowledge.—S. C. Dorsey, Rutland, It. 


WILL EXAMINE AGENTS 





Connecticut Commissioner Announces 
New Step in Qualifications 





RULING AFFECTS 7000 





Holders of Licenses Obtained During Past 
Five Years to Be Investigated as Well 
as Future Applicants 


Announcement of a move which will affect 
about 7000 agents in Connecticut came from the 
office of the Insurance Commissioner in that 
State last week. Commissioner Howard P. 
Dunham has inaugurated a mode of procedure 
whereby not only new applicants for licenses 
to act as insurance agents will be examined, 
but all agents who have obtained their licenses 
within the past five years will be investigated. 
This number, in the aggregate, will total nearly 
7000 and it is certain that some time will be 
required for the process of examination if the 
plan is actually put through. 

The last general assembly of Connecticut 
passed the agents’ qualification law, under which 
the commissioner has authority to examine 
applicants for license and is also permitted to 
examine those applying for a renewal of li- 
cense. It is this latter provision of the bill 
which will be invoked in the case of those 
whose licenses are not more than five years 
old. Commissioner Dunham has intimated that 
he will require applicants both for renewal 
and for. new licenses to appear before him 
personally, as he does not believe that a writ- 
ten test will provide sufficient knowledge con- 
cerning the applicant’s capabilities. 

Full co-operation has been assured the com- 
missioner by many companies and_ general 
agents in Connecticut and it is reported that 
in the course of several conferences with the 
companies, Commissioner Dunham has outlined 
his interpretation of the agents’ qualification 
law and has found it concurred in. The first 
examination for new applicants was_ held 
July 9. 

In giving his views on the subject, the com- 
missioner said: “Our endeavor will be to 
make the applicant aware of the real respon- 
sibility vested in him when he has a company 
contract and an agent’s license. What in- 
surance prospects want is clean and clear in- 
formation, and a reliable agent will not object 
to an examination as proposed by the present 
law.” 

That the sentiment of the agents in Con- 
necticut is probably behind this view of the 
situation may be inferred from the speech of 
Donald G. North, president of the Connecticut 
Association of Insurance Agents, at the recent 
New England gathering in Maplewood, N. H. 
Mr. North at that time expressed his belief and 
that of the members of the Connecticut Asso- 
ciation in the principle of agents’ qualification 
laws and suggested that some such law as that 
existing in his State be submitted to the asso- 
ciations of all ‘the other States for their ac- 
tion and approval. 


T. E. BRANIFF COMPANY TO MOVE 


Will Occupy Ground Floor of New Fire- 
proof Structure in Oklahoma City 

The T. E. Braniff Company, general agents 
in Oklahoma City, Okla., have made plans to 
move into the new Braniff Building at Third 
and Robinson streets about September 1. The 
organization represents the Insurance Company 
of Pennsylvania, Concordia Fire, Netherlands 
Insurance Company, Holland, National-Ben 
Branklin, Superior Fire, Maryland Casualty, 
Fidelity and Deposit and United States Lloyds. 

Constructed in the most modern fashion 
throughout, the new home of the T. E. Braniff 
Company, upon completion, will be one of the 
finest buildings in that part of the country. It 
was erected by Leonard & Braniff, a real estate 
mortgage loan corporation, having extensive 
holdings in Oklahoma City, of which T. E. 
Braniff is president as well as being head of 
the general agency organization bearing his 
name. a 
Edward R. Hardy Returns 

Having been a delegate from the Insurance 
Institute of America to the golden jubilee of 
the Insurance Institute of Manchester, England, 
Edward R. Hardy, secretary of the Insurance 
Society of New York and assistant manager 
of the New York Fire Insurance Exchange, 
returned to New York last week. 

Mr. Hardy was accompanied by his son, 
Edward R. Hardy, Jr.. who graduated from 
Columbia University this year as one of the 
youngest students who ever completed the 
course. Master Hardy, Jr., will remain at the 
university for his Master’s degree and is pre- 
paring for the Episcopalian clergy. 


Virginia Court Decisions 

RicHMonp, Va., July 16.—Life insurance men 
will be interested in a recent Virginia Supreme 
Court decision, which reversed the decision of 
the lower court at Danville, Va., last April in 
the case of W. H. Harrison vs. the Provident 
Relief Association of Washington, D. C. 

The point involved was whether the com- 
pany could be made to pay a claim issued to an 
applicant in prison under life sentence, and 
charged with murder. The insured died, and 
the company declined to pay the claim, alleging 
collusion. The lower court decided in favor 
of the claimant, but the judgment was set 
aside by the Supreme Court. 


Federal Surety Issues Educational Folders 

The Federal Surety Company of Davenport, 
Iowa, has prepared a series of folders which 
should prove of great value in stimulating the 
public interest in insurance. 

Each pamphlet of the series, released at the 
-ate of one a month, gives a brief glimpse into 
the life of some prominent American and links 
with it an insurance moral. The folders are 
to be used in educational work on a broad scale. 


Appointed Canadian Manager for Northern 

Alex. Hurry has been appointed by the di- 
rectors of the Northern Assurance Company of 
London as chief agent, attorney and manager 
for the company in Canada. 
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ROSSIA INSURANCE COMPANY 


OF AMERICA 


THE FIRE REASSURANCE COMPANY 


OF NEW YORK 


AMERICAN FIRE INSURANCE CORPORATION 


OF NEW YORK 


UNION RESERVE INSURANCE COMPANY 


OF NEW YORK 
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STATE INSURANCE FUNDS 


OPINIONS OF NUMEROUS PUBLIC OFFICIALS AND 
OTHER PROMINENT MEN AND ORGANIZATIONS 
OPPOSED TO 


GOVERNMENT OWNERSHIP OR OPERATION 
A 38-Page Pamphlet 


Containing such expressions by 


PRESIDENT WARREN G. HARDING, 
EX-PRESIDENT WOODROW WILSON 
United States Senators and Congressmen, 
State Governors, State Fund Officials, 
State Insurance Commissioners, 
Chambers of Commerce, Prominent 

Business Men and Others 


Compiled by the late 
HARRY B. BRADBURY 


Insurance Legal Expert 


PRICE, PER COPY, 25 CENTS 
$20 Per 100 $150 Per 1,000 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











1923 POCKET STATISTICS 


Relating to the Insurance Business 


Useful to Insurer and Insured 


THE SPECTATOR COMPANY 


Has issued its standard annual statistical publications as follows: 


THE FIRE INSURANCE POCKET INDEX, showing the condition 
of the principal stock fire insurance companies in comparative 
form for ten years. 

THE LIFE INSURANCE POLICYHOLDERS’ POCKET INDEX, 
showing the financial condition and business transactions of 
American and Canadian life insurance companies in compara- 
tive form for five years. 

THE POCKET REGISTER OF LIFE ASSOCIATIONS, showing 
the condition and business stipulated premium, assessment 
and fraternal associations; comparative tables for five years. 

THE POCKET REGISTER. OF ACCIDENT INSURANCE, 
showing the condition and business of stock and assessment 
accident insurance companies and associations transacting 
personal accident insurance; comparative tables for five years. 

THE HANDY CHART OF CASUALTY, SURETY AND MISCEL- 
LANEOUS INSURANCE COMPANIES IN AMERICA, 
showing detail condition and business of 104 companies 
transacting various classes of business in comparative form 
for ten years; also additional table listing 176 companies not 
writing multiple casualty lines, or whose operations are more 
limited, showing one year’s figures only. 

The above publications contain the statistics of the companies, compiled from 
official reports, and include the transactions of 1922. The tables are made up in 
convenient pocket form, having serviceable manila covers, and are invaluable 
to insurance men of all classes for ready reference. These publications are 


frequently spoken of as ‘‘Spectator Charts,”’ and have become standard authori- 
ties because of their trustworthiness and the convenient manner in which they 


are made up. 
PRICES 
In Manila Cover 75 cents In Flexible Pocketbook $1.25 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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NATIONAL BOARD NAMES COMMITTEE 
Will Meet Commissioners for Discussion 
of Central Rating Bureau 
The National Board of Fire Underwriters, 
through President H. A. Smith, has named a 
special committee to attend the annual meet- 
ing of the National Convention of Insurance 
Commissioners at Minneapolis on August 21 
to 24. The committee will take up with the 
commissioners the working out of that body’s 
suggestion regarding the establishment of a 
central bureau to handle fire rates and forms 
either as part of the National Board or as a 
separate organization. The outcome of this 
committee’s labors will be eagerly awaited not 
only by the fire companies, but also by the 
casualty companies, who have felt the prick 
of the commissioners’ legal and_ influential 

spurs. 

The committee is composed of Wilfred 
Kurth, vice-president of the Home; Fred W. 
Koeckert, assistant manager of the Commer- 
cia! Union; George G. Bulkley, vice-president 
of the Springfield Fire and Marine; George H. 
Bell, manager of the Western department of 
the National of Hartford, and Ralpb B. Ives, 
president of the /Etna. 


University of California Has Fire Course 


OAKLAND, CAL., July 14.—The extension di- 
vision of the University of California has an- 
nounced that a series of lectures in a course 
on fire insurance will be conducted twice each 
week at 912 Merchants Exchange building in 
San Francisco during a five weeks’ period. The 
instruction will be given by Professor Ralph 
H. Blanchard of Columbia University. 





Fire Boats at San Francisco 

OaKLAND, CaAt., July 14.—Directors of the 
San Francisco Chamber of Commerce, in con- 
junction with the Oakland body, directed the 
attention of the legislature to the necessity of 
passing favorably on the recent bills whose 
provisions would maintain fire boats on San 
Francisco bay. There is at all times consider- 
able property needing protection, such as 
wharves, cargoes, industrial plants, State prop- 
erty and ships lying at anchor. The bill stipu- 
lates that the State bear one-half of the ex- 
pense of maintainance. 


C. E. Scattergood Becomes Vice-President 

Claude E. Scattergood, vice-president of 
Alfred M. Best Company, Inc., has been ap- 
pointed vice-president of the General Casualty 
and Surety, Detroit, and will take up his duties 
on July 23. 

Mr. Scattergood is widely known in the in- 
surance business, particularly with reference 
to actuarial work and fire and casualty re- 
Porting service. He is a graduate of the New 
York Law School and was admitted to the 
bar in 1902. He was with the actuarial de- 
partment of the Prudential from 1899 to 1907, 
later becoming assistant secretary and actuary 
of the Fidelity and Casualty, New York. He 
became vice-president of Alfred M. Best Com- 
pany in 1918 after a year as first actuary of 


the Morris Plan Insurance Society (life), and 
did special work for that organization in ad- 
dition to fire and casualty reporting. 


IMPOUNDED FUNDS RETURNED 
Total of $550,000 Distributed Among 
Sixty-two Insurance Companies in Suit 
Jackson, Miss., July 16.—Impounded funds 
totaling approximately $550,000 were this week 
returned to sixty-two insurance companies in- 
volved in the anti-trust suit now appealed by 
the defendants to the United States Supreme 

Court. 

These funds were placed in the hands of re- 
ceivers O. B. Taylor, Frank Scott and Chal- 
mers Alexander approximately two years ago, 
when the suit was brought by the State revenue 
agent and represented funds collected by the 
various insurance companies of the State prior 
to the time of the filing of the suit. 

Final reports of the receivers are being made 
to Chancellor V. J. Stricker this week and as 
soon as the last report is filed the receivers 
will be discharged. Checks for the amount due 
each company have been forwarded. 

The order for the dissolution of the receiver- 
ship was granted by Chancellor Stricker several 
weeks ago. An appeal was made by attorneys 
for the State revenue agent two weeks ago, 
asking that the receivership be held intact. 
The motion of the revenue agent was promptly 
denied and the decision of the lower courts 
upheld. 

Funds returned to the insurance companies 
are protected by supercedas bonds that care 
for the amount of the impounded funds and 
possible damage and interest in the appeal of 
the suit. 

Attorneys for the insurance companies ex- 
pect the suit to be heard in the United States 
Supreme Court some time in October and a 
decision the early part of next year. 
Northern of London’s Florida and Texas 

Business 

The net fire premiums of the Northern As- 
surance Company of London, in Florida in 
1922 were $70,663, instead of $19,591, as shown 
on page 50 of Distribution by States of Fire 
Insurance in the United States, 1923 edition. 
On page 278 of that book, the total losses (all 
classes) of the Northern of London should be 
as $138,576. 

North Carolina Agents Elect 

The North Carolina Association of Insur- 
ance Agents, at its meeting recently in Winston- 
Salem, re-elected John R. Hall president. C. 
V. Sharpe of Fayetteville was elected vice- 
president and Sam C. Ruffin of Raleigh got the 
post of secretary and treasurer. 


Missouri Licenses Revoked 

In retaliation against Rhode Island, because 
that State would not license a reciprocal ex- 
change hailing from Missouri, the Superinten- 
dent of Insurance of the last-named State has 
revoked the licenses of the Equitable Fire and 
Marine, Rhode Island, and Providence Wash- 
ington insurance companies. 
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FIELD MANEUVERS 








John J. P. Rodgers has been advanced to 
the post of vice-president and treasurer of 
the Insurance Company of the State of Penn- 
sylvania, and will supervise all home office 
departments. THe succeeded Waite Bliven, 
who resigned to head the Western depart- 
ment of the Firemens of Newark. 


Richey & Casey, San Antonio, Tex., have 
purchased the business of W. W. McAllister 
& Co., and have been appointed general 
agents for the Royal Indemnity. 


Melvin E. Graham has been named as 
resident manager at San Francisco for the 
Maryland Casualty Company. Mr. Graham 
has been associated with the company for 
many years, and the change comes in line 
of earned promotion. 


Clarence A. Ludlum, vice-president of the 
Home Insurance Company, sailed for Eu- 
rope on the Majestic last Saturday. The 
trip will give him a needed respite from 
business and will occupy about two months. 

Vincent F. Dupco of Nanticoke, Pa., has 
been appointed special agent for Pennsyl- 
vania of the Milwaukee Mechanics to assist 
Howard M. Eckles, who recently was given 
supervision over the entire State for that 
company. 

George D. Heaton has been appointed 
manager of the Louisville office of the New 
York Indemnity, and will have charge of the 
development of all business throughout the 
State of Kentucky. An experienced corps 
of casualty assistants will aid Mr. Heaton 
in his work, together with special agents. 

W. W. Greene, fellow of the American In- 
stitute of Actuaries and the Casualty Actu- 
arial Society, has been engaged as actuary 
by the National Council on Compensation 
Insurance for the period of about six months, 
during which the general rate. revision’ will 
be made. As these duties will occupy all of 
Mr. Greene’s time, his consulting work will be 
temporarily taken over by the firm of Fackler 
& Fackler, 50 Broad street, New York city. 

Charles T. Evans & Co. have been named 
Philadelphia agents for the Central Fire, to 
take over the branch work formerly handled 
by John Ferry, Jr. 

Bushrod H. Campbell has been appointed 
State agent in Massachusetts for the Star 
Insurance Company by President Thomas 
H. Anderson. Mr. Campbell’s address will 
be 27 Kilby street, Boston, and he will as- 
sume the supervision formerly carried out by 
Wight & Cottrell, with whom he was asso- 
ciated and who have relinquished the Star. 

Herkness, Sidney & Co. have been named 
to represent the Commonwealth of New 
York in Philadelphia. The announcement 
was made by the Philadelphia Fire Under- 
writers Association, together with that of 
the discontinuance of the agency of William 
Arrott for the Commonwealth. 
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RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1883 


FIRE,EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 


UNITED STATES BRANCH 
January 1, 1923 





Ee ee Cone ee FIN veer ee . $2,302,902 
EERE EMR een re es Fe RSS Re gr . 1,491,14 ' 
ROLE OLE ETT $811,762 


W. B. MBIKLE, President and General Manager. 








NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave.. Detroit, Mich. 72 Kilby Street, Boston, Mass. 
, W. 2. RAY, Special Agent FRANK G. DELA HUNT, 
Terre Haute, Ind. | Special Acent 


726 Racine Street, Milwaukee, Wis. 


C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. | 7 W. Lake St., Minneapolis, Minn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 














UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH GIILLIAM STREET 
New York 
MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 





eneral Accident 


FIRE AND LIFE 


E, ASSURANCE CORPORATION. Ltd. 


’ FREDERICK RICHA2DSON, United States Manager 
GENERAL BUILDING - 47" & WALNUT STS 
PHILADELPHIA - 



















ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE GOMPANY 


OF NEWARK 
Cash Capital, . . . . $2,250,000.00 
Net Surplus, . . . . 4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . . . 15,690,687.21 
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EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“@ldest and Best’”’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November |, 1923, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 




















EASTERN DEPARTMENT WESTERN DEPARTMENT 
NEAL BASSETT, President NEAL BASSETT, Pres. & Mer. ° 
JOHN KAY, Vice-Pres. & Treas. WELLS T. BASSETT Sec’y & 
A. H. HASSINGER, Secretary Asst. Manager 
NEWARK, N. J. CHICAGO, ILL. 





Great American 
Insurance Company 


New Dork 


Choose Choose 
Your INCORPORATED - 1872 Vour 
Company Company 


STATEMENT JANUARY 1.1923 
TAL 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


19,816.417.87 


ET SURPLUS 


13,017.077.3S 
45,333,495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
WALTER H. SAGE, Gen’I Mgr. GEORGE H. TYSON, Gen’! Agent 
W. L. LERCH, Manager 219 Sansome Street 
76 West Monroe St., Chicago, Il. San Francisco, California 
Boston Office Marine Department 
ROGERS & HOWES, Managers WM.H.McGEE & CO.,Cen’l Agts. 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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[FIRE INSURANCE NOTES AND EVENTS 


NEW YORK SURVEYS 
New Sprinkler Equipment. — Bulletins 
Nos. 1920 and 1932 list a total of seventeen new 
equipments that have gone into commission. In 
regard to grading, these are classified as fol- 
oo per cent, 4; 95 per cent, 2; 90 per 


lows: 
cent, 2; 85 per cent, 1; 80 per cent, I; 70 per 
cent, I; 60 per cent, I; 50 per cent, 2; 45 


per cent, 1; 40 per cent, 2. The difference in 
the percentages, that is, between the higher and 
lower, is largely due to the lack in the lower 
graded cases of the central station connection. 

Fires in Sprinklered Risks.—Bulletins 
Nos. 1921-2-3 list thirty-five fires in sprinklered 
risks. These are classified from the standpoint 
of loss as follows: No loss, 4; slight loss, 18; 
moderate loss, 11; considerable loss, 2. 

The Arbitration Committee.—In the four 
meetings of the arbritration committee the 
published report shows specific action as fol- 
lows: Twenty-eight offices were found dere- 
lict in filing their premium certificates; in three 
cases, owing to the death in the firm, extended 
time was allowed for the payment of premiums. 
Four offices were found in violation for issuing 
policies at the minimum on risks which were 
specifically rated. Five offices were found in 
violation because they issued policies at the 
minimum rate covering risks which were sub- 
ject to a specific rate. One office was found 
in violation for having issued a policy at the 
incorrect rate. One office was found in viola- 
tion for issuing policy on an apartment house 
at a minimum rate, the form containing the 
privilege that it be occupied for a physician’s 
ofice. One office was found negligent in en- 
dorsing a policy for a change in interest with- 
out increasing the rate. And, finally, the 
auditor reported on offices with regard to the 
forty-day payment rule, and in eight cases 
proper action was taken for violation of that 
tule. 

A Court Decision.—The final draft of the 
decision of the court in the recent case of the 
non-joining companies and the joining compa- 
nies of the State Rating Organization in effect 
will amount to leaving things just about where 
they are and have been for a long time. It ap- 
parently affirms the rules as to agents and com- 


missions in three of the four territories—that 
is, Buffalo, the Suburban and New York; it 
leaves Up-State unregulated, but it has been 
unregulated since the memory of man runneth 
not to the contrary thereof. The interesting 
question arises as to whether the decision will 
be appealed. The insistence of the State on 
commissions regulation may lead them to ap- 
peal the case, more especially as they asked to 
be allowed to intervene after the case was 
started. It is possible, however, that if the 
State does not do it, the other parties to the 
question may let the matter rest on the basis of 
the rule that is being handed down by the 
court, which rule is now being considered by 
the interested parties. 

As to Dullness.—The Street is quiet, al- 
most so quiet that you can hear, if not a pin, 
at least a risk drop. There has been a steady, 
progressive movement for many years to make 
July and August as quiet as possible, and the 
height of that movement appears to have been 
reached this year. After this is said it may be 
added that the normal demand for changes, 
though not extensive, keeps up in point of num- 
bers in spite of this dull spell. 

Regarding Pay.—The movement among 
the bankers, referred to in this week’s papers, 
to increase the pay of several thousand em- 
ployees will probably have a reflected influence 
in the pay of employees in the insurance world, 
more especially to office employees. There is 
a rather close connection between the two busi- 
nesses and it is reasonable to suppose that if 
the banking interests deem an increase to be 
proper among so large a body of their em- 
ployees as to be practically the total number, 
it will not be done without affecting the in- 
surance companies. It is a serious question 
whether the pay of an office employee is suffi- 
cient to retain in the business the kind of em- 
ployees that are needed. 

Fifteen Minutes Each Week,—We note 
that the Whitcomb bill, providing for com- 
pulsory fire prevention education in the schools 
of New York State, has been signed by Gov- 
enor Smith, and that the study will accordingly 
become a regular feature of school routine at 


an early date. Ten other States have similar 


statutes. The law provides that: the Com- 
missioner of Education shall prescribe a course 
of instruction in fire prevention, and boards of 
education of others in charge of “every public, 
private and parochial school in the State” shall 
arrange for giving such course of instruction. 


BOSTON AND VICINITY 


John C. Paige & Company.—James L. 
Sandison, Massachusetts State agent for the 
Patriotic Insurance Company of America, has 
announced the appointment of John C. Paige & 
Co. as Boston agents for the company. 

Insurance Outings.—The season of insur- 
ance outings is now in full swing and R. A. 
3oit & Co., Field & Cowles, John C. Paige & 
Co., in conjunction with O’Brion, Russell & 
Co., and the Accident Underwriters Association 
of Boston have held their annual affairs with 
the usual entertainment features during the 
past week. 


National Association’s Convention 
Program 
The National Association of Insurance 
Agents has, through the Buffalo committee, 
completed its plan for the coming convention 
to be held in that city, August 21 to 24. The 
program as finally arranged is as follows: 


Tuespay, Aucust 21 
10 A. M. and 2 P. M.—Preconvention conference, 
Hotel Statler. 
3:05 P. M.—Reception and tea for ladies. 
7:30 P. M.—Get-together dinner at Hotel Statler. 


WeEpNEspay, AucusT 22 

10 A. M.—Opening session of the convention, clos- 
ing about 1:30 P. M. 

10:30 A. M.—tLadies visit Roycroft Inn, East 
Aurora. Luncheon at 12:30 P. M. 

3 P. M.—Lake and harbor trip, returning to Buf- 
falo about 7 P. M. 

9 P. M.—Informal dancing at Hotel Statler. 


Tuurspay, Aucust 23 

10 A. M.—Second session of convention, closing 
not later than 1:30 P. M. 

3 P. M.—tTrip to Niagara Falls, where an English 
supper will be served at 7 o’clock in Queen Victoria 
Park, on the Canadian side. 

Fripay, Aucust 24 


10 A. M.—Third session of convention. 
2 P. M.—Fourth session of convention. 
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CEDAR RAPIDS ,IOWA 


SURPLUS TO POLICYHOLDERS 
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T he principle of a periodic 
Health examination is 











ny icemine | AGENCY REPRESENTATION | |-- 
nized throughout the 
world as one of the most 
powerful measures for 
improving the health and If you are interested in representing the Life Extension Institute 
happiness of the people. in your section, kindly communicate with us and we will send you com. * 
let ge rt ee ee plete information covering all phases of the Institute’s work. 
Surgeons, is quoted as having said: 
“7 ° = bs , - c Th 
i ag eg ese The services of the Life Extension Institute are available to men come 
yearly deaths from tuberculosis ? . ‘ throu 
socal veh from 150,000 and women in all sections of the United States and Canada and in several dicat 
to 50,000, deaths from cancer : ; pte 
would be greatly reduced and foreign countries. - 
thousands would be kept from ssets 
having kidney diseases and high : . " : yest 
blood pressure if all the people The Institute has a carefully selected and instructed list of Medical 0 $I 
of the United States would sub- . . : . : ai 
mit to complete physical exam- Examiners in about every city and town in the United States and Canada, ae 
ination at least once a year.” ‘ca 
: , , in Hawaii, the Philippine Islands and in most foreign countries. vale 
The Life Extension Institute z PP 6 about 
The 


can give ample scientific sup- 
port to this statement drawn 
from its records of 250,000 ex- 
aminations. It is 


A Principle Good Enough for 


Metropolitan Life Insurance Co. 
Guardian Life Insurance Co. 

Fort Worth Life Insurance Co. 
Inter-Southern Life Insurance Co. 
Midland Mutual Insurance Co. 


It is consequently able to provide its Life Extension Services in any 


community where competent physicians are available. 


In addition to its “Life Extension Service for Policyholders,” the 
Institute also provides a “Standard Health Service” for individual sub- 


scribers and an “Industrial Health Service” for large groups of em. 
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Mutual Life Assurance Co. of Canada ection 
Standard Life Insurance Co. try for 
all of which companies furnish free son th 
to their policyholders the HEALTH : oe 
SERVICE of the Institute. It is LIFE EXTENSION INSTITUTE, Ine. nd 
ot the 
A Principle Good Enough for 25 West 43rd Street, New York City Telephone Vanderbilt 1494 - 
Eaton, Crane & Pike Company “i 
centage 


French, Shriner & Urner Co. 
Strathmore Paper Company 
American Ice Company 
Arnold Print Works 

Empire Trust Company 
Springfield Gas Light Co. 
Fred. T. Ley & Co., Inc. 
Union Tank Line Company 
Borden Milk Company 


and about 250 other great industrial 
and financial concerns which have 
furnished to their executives and em- 
ployees the HEALTH SERVICE of 
the Institute. It is 


A PRINCIPLE WHICH SHOULD 





CONFIDENTIAL REPORTS 


All of the Institute’s reports are strictly confidential between the Insti- 
tute and the individual examined. This refers to the complimentary service 
which the Institute gives to policyholders through the courtesy of their 


insurance company, as well as to the service which it renders to indi- 
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CANADIAN INSURANCE 


Considerable Proportion of Company 
Funds Is Being Loaned on 
Mortgages 





INVESTMENT TOTALS GIVEN 


Assets Of Dominion Life Organizations 
Reach $555,635,494 in 1922—Bonds 
and Debentures Form 44.51 Per 
Cent of Aggregate 
The important part played by the insurance 
companies in the mortgage situation in Canada 
through the investment of their funds is in- 
dicated by the increasing amount of such loans 
not only in volume but in relation to total 
assets. At the end of 1920 the mortgage in- 
yestment of Canadian life companies amounted 
to $103,805,5901, or 24.73 per cent of total as- 
sets; at the end of 1921 the total was $1109,895,- 
23, or 25.35 per cent of total assets; while at 
the end of 1922 the total was $139,566,030, or 
about the same per cent of total assets as 1921. 
The following summary indicates this: 
Dec. 31, 1922 Dec. 31, 1921 
\ssets of Canadian life com- 














ROMINGIIOG: | sno wieiaalese:e $555,635,494 $472,882,581 
Mortgage loans .......... 139,566,030 119,895,623 
RHEE, ice die cscteies 19,455,390 18,074,626 
won collateral... 2,494,277 1,379,622 
GW) DONCIES . 6 e bia:5 os 77,798,470 60,280,730 

and debentures..... 247,339,451 216,594,631 

Sali ie wrares ee eealonats 29,888,799 26,542,683 

Siar Sieetrak asi igs aaa al Ge ee 5,028,483 4,517,660 
Eo ee 80,243,853 25,647,012 


In the year 1913 the ratio of mortgage loans 
was 37.39 per cent of the total assets. During 
the war period there was a tendency to reduce 
mortgage loans on account of the prosperity of 
the farmers and the insistent call for the col- 
lection of the financial reserves of the coun- 
ty for the purposes of the war. For this rea- 
sn the percentage of total assets invested in 
bonds and debentures rose from 31.45 per cent 
of the total in I915 to 48.17 per cent in 1920, 
while in 1922 it was 44.51 per cent. 

The following table illustrates how the per- 
centage of Canadian life companies assets in- 
sted in mortgage loans has risen and fallen 
nthe past twelve years: 









Total Assets Mortgages Per Cent 
$190,722,358 $63,656,430 33.38 
211,632,875 75,248,268 
233,244,496 B57, 215,996 
94,765,472 36.75 
96,058,935 35.02 
95,916,630 82.15 
92,708,647 28.72 
90,653,299 26.09 
376,476,890 91,325,101 24.28 
420,096,797 103,895,691 24.73 
472,88 81 119,895,623 25.40 
555,635,4! 139,566,030 25.12 





Southeastern Life Has Leaders Club 
Meeting 

At the annual meeting of the Leaders Club 
tently, the Southeastern Life of Greenville, 
SC, reported an increase of 98 per cent in 
‘tw business for the first six months of 1923 
wer the corresponding period of 1922. 

The Leaders Club meeting was held at Camp 
thickasaw, the company’s camp in the Blue 
ge mountains, where the members of the 
‘th were the company’s guests for a week. 

B C. Wright of Greenville won the presi- 
“ney of the club by leading the entire field 





in volume of business produced. Walter F. 
Going of Columbia won the first vice-presi- 
dency by leading in premiums and J. R. 
Richardson of Greenville won the second vice- 
leading the field (with the ex- 
C. Wright) in number of poli- 
cies paid for. The next meeting of the club 
will be held in New York city. 


presidency hy 
ception of B. 


Reserve Loan Life’s Progress 

The agency force of the Reserve Loan Life 
Insurance Company, Indianapolis, Ind., during 
the first half of the year wrote $10,822,188 of 
insurance, this total making $54,713,385 of in- 
surance in force. 

The net gain for the half year is $3,640,041 
and the company accepts applications up to 
Standard and Sub- 


$50,000 and writes both 


Standard risks. 


Seattle Life Underwriters Association 
Holds Summer School 

For the third consecutive year the School of 
Lite Insurance Salesmanship of Carnegie In- 
stitute of Technology, which next vear will 
be known as the Division of Life Insurance 
Salesmanship of the University of Pittsburgh, 
has been invited to conduct a special summer 
course on the Pacific coast. This year the 
school is being held at Seattle, Wash., under 
the patronage and auspices of the Seattle Life 
Underwriters Association. Director Chas. J. 
Rockwell and the entire school staff are in 
charge of the school of 110, which is made up 
of twenty-seven companies, and the standard 
course of the school is being given. The term 
began July 5 and will end August 31. 

The summer classes are growing in popu- 
larity and already overtures have been made 
toward a special summer course in 1924, to be 
conducted by the faculty of the Pittsburgh 


school. 


NEW ORLEANS NEWS 

Tom Norton of Emery & Norton, accom- 
pained by Mrs. Norton, has been sojourning 
in the East. He is expected to return home 
shortly. 

The proverbial stork paid a visit a few days 
ago to the happy home of my friend John X. 
Weemann, president of the Lafayette Insur- 
ance Company, and left, a reminder of his 
visit, a bouncing baby boy. This gives John 
Weemann eleven and permits him to 
complete the line-up of his all-American foot- 


boys 


ball team. 

The board of directors of the Life Under- 
writers Association of Louisiana at its regular 
meeting held on Monday, July 2, elected the 
following officers to serve during the ensuing 
year: E. S. Whitten, president; T. A. Ker- 
cheval, vice-president and Robert A. Hopkins, 
secretary-treasurer. 

Mr. Whitten is a special agent of the Equi- 
table Life Assurance Society and enjoys the 
distinction of being one of the leading mem- 
bers of that company’s celebrated Quarter- 
Million Club. Mr. Whitten is a progressive 
and public-spirited citizen, is connected with 
the New Orleans Association of Commerce, 


13 


takes a lively interest in aeronautics and is 
treasurer of the New Orleans Chapter of the 
National Aeronautic Association of the United 
States. 

Mr. Kercheval holds a high and responsible 
position with the Pan-American Life Insur- 
ance Company, of this city, and is an untiring 
civic worker. 

Mr. Robert A. Hopkins is the managing edi- 
tor of the American Insurer, our weekly insur- 
ance periodical. 

The association will be represented at the 
national convention, which will be held in Chi- 
cago in September, by the following delegates: 
C. S. Thomas, B. B. Macfarlane, Wilson Wil- 
liams, R. B. Trabus, T. P. Thompson, Jas. W. 
Smither, T. A. Kercheval, D. Ross Metzger, 
O. C. Turlington and Albert Godchaux. 

The first general meeting of the association, 
under the new administration, will be held in 
this city on Friday, July 13, in defiance of time- 
honored superstition. 

More than one hundred of the Louisiana 
agents of the Pan American Life Insurance 
Company of New Orleans met in annual con- 
vention on June 29 at the St. Charles hotel. 
Agency problems and ways and means of en- 
larging the business and furthering the progress 
of the company were discussed. 

Dr. Simmons reported that the company was 
now doing business in twenty-one States, had 
insurance in force amounting to over $104,- 
000,000 and assets of over $12,000,000. 

During the year the writings of the Louisiana 
agents aggregated over $4,500,000. 

Long life to the Pan American and its able 
and progressive officials! 

O’Hacerry. 
Citizens’ Insurance Agency Formed 

Macnotia, Ark., July 10—The leading 
negro citizens of Magnolia met this week and 
organized an insurance company, which will 
be known as the Citizens Insurance Agency. 
The company has been incorporated and is 
prepared to write life, accident and sickness 
insurance under the supervision of J. C. McNeil, 
Jr. The officers are: W. E. Ponder, presi- 
dent; J. N. Weatherspoon, secretary; C. E. 
Green, treasurer. 


Cosmopolitan Life in Arkansas 

Lirtte Rock, Ark., July 10—The Arkansas 
Railroad Commission refused to grant a permit 
to the Cosmopolitan Life Insurance Company 
of Memphis to sell preferred stock in Arkan- 
sas. It is said this action was based upon the 
company’s refusal or failure to furnish the 
department with certain information requested 
relative to the taking over of the Cotton Belt 
Insurance Company. 


G. L. Spangenberger Named 

G. L. Spangenberger of Wichita, Kan., has 
been appointed agency manager for the Bank- 
ers Life Company, Des Moines, in Western 
Kansas, with headquarters at Hutchinson, Kan. 
Mr. Spangenberger is a veteran life insurance 
man who has been successful as a salesman 
for the Bankers Life in its Wichita agency. 
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We Can’t Afford It 


The Lincoln National Life cannot 
afford to have an agent who is not 
making good. He is costly to the 
Company and to himself. 





As a matter of efficient sales management, therefore, 
the Lincoln National Life sees to it that its salesmen 


succeed. 

The process starts with the selecting of men who have 
the spark of success in them. Their natural ambitions 
are fanned into the flame of achievement by helpfu] 
methods which equip them to do business effectively and 
which constantly back them up in the carrying on of 
their field work. 

Because of its sales principle that every Lincoln Na-= 
tional Life representative must succeed, it pays to 


(Cink uP()wimn THE (LINCOLN) 


The Lincoln National Life Insurance Co, 


“Its Name Indicates Its Character’’ 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $265,000,000 in Force 
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l QUINQUENNIAL NUMBER 
of THE SPECTATOR 


A very extraordinary issue of THE SPECTATOR has been recently 
issued. This number, known as the QUINQUENNIAL, with 
nearly 200 pages of articles and money-making ideas, represents 
the acme of insurance journalism, and marks the fifty-fifth 
anniversary of our weekly paper. 





The special Edition of THE SPECTATOR is 
unusual in more ways than one. I imagine 
that the most striking illustration of what I 
mean would be to compare your quarter 
century edition with your last Quinquen- 
nial Number, for it would spell advance in 
every branch of insurance. It has an 
abundance of splendid material for salesmen 
and gives an historical picture of the entire 
insurance business—Winslow Russell, Vice- 
President and Agency Manager Phoenix 
Mutual Life. 











We have received some 200 similar testimonials from big 
insurance men and other important business men, praising 
the features of this wonderful Special Number. 


To receive this incomparable deluxe number, selling at one dollar, 
fillin the attached blank. We will send you the QUINQUENNIAL 
NUMBER free and send you THE SPECTATOR weekly for one year 
billing you only four dollars, the regular subscription price, 


THE SPECTATOR COMPANY 
135 Witu1am St., NEw Yort 
Please send me your QUINOUENNIAL NuMBER free and also Tar 
SPECTATOR weekly for one year billing me for four dollars. 
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“‘Our rates no higher 
Our service better!’’ 





Writing Casualty Insurance, 
Fidelity and Surety Bonds. 


HOME OFFICE - - - DAVENPORT, IOWA 





NOW READY 
Greater New York Field Annual 


Insurance Directory 


ONTAINING a complete list of licensed agents 

and company brokers; giving name, address, com- 
panies represented, etc., in Greater New York (Boroughs 
of Manhattan, Brooklyn and Bronx; Counties of Nassau, 
Putnam, Queens, Richmond, Rockland, Suffolk and 
Westchester). 


New York is the Insurance Metropolis of the United States, 
if not the world, and a directory of its interests—Com- 
panies, Agents and Brokers (the latter licensed for in- 
dividual companies) is of first importance everywhere. 





No company executive, general agent, or local agent, 
wherever located, should be without a copy. 





THE INSURANCE FIELD CO, 
Incorporated 
P. 0. Box 617, Louisville, Ky. 


Send me a copy of the GREATER NEW YORK FIELD 
ANNUAL AND INSURANCE DIRECTORY. Enclosed find check 
for $5.00 to cover cost. 
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National Life Underwriters’ Convention 

The thirty-fourth annual convention of the 
National Association of Life Underwriters is 
to be held on September 5, 6 and 7, at the Hotel 
Drake, Chicago, III. 

Plans are under way to make this convention 
more constructive and more helpful than any 
held in the past, although former meetings 
have proved so valuable to the delegates that 
a number have already requested their reap- 
pointment. Delegates’ and alternates’ credentials 
will be allotted in order of application, conse- 
quently it is urged that those who expect to 
attend notify the executive secretary imme- 
diately in order that proper credentials may be 
obtained and recorded in the official program. 

The various railroads have offered the New 
York Association delegates special rates of way- 
and-one-half fare for the round trip, with 
special stop-over privileges. The entire fare is 
$49.05; sleepers, lower berth $9. each way; 
sleepers, upper berth $7.20; drawing room (3) 
$31.50; compartment (2) $25.50. 

Room reservations must be made through 
the chairman of the hotel committee, Ed. 
Faltysek at 76 West Monroe street. 


Prudential Housing Loans 

During last month The Prudential Insurance 
Company, Newark, loaned nearly $8,000,000 on 
dwellings and apartment houses, which will 
provide homes for over 2600 families through- 
out the country. 

Since January 1 this company made loans 
totaling over $27,000,000, by which over 9000 
families will be housed. This is $7,000,000 
more than in the first six months of last year. 


Bank of the Manhattan Company 

Under the title “The Greatest Family in the 
World” the Bank of the Manhattan Company, 
New York city, has issued the first of a series 
of booklets explaining various business and 
financial institutions whose operations are of 
interest to the entire country. 

In this first volume the benefits of life in- 
surance are set forth in such a way as to be 
comprehensible to every one. The effect of 
life insurance funds on the various industries 
and individuals of the nation is illustrated by 
forceful examples, and the booklet is of special 


value to the insurance fraternity in addition to 
fulfilling its avowed purpose of meeting the 
public desire for .greater knowledge of the 
economic factor involved in the prosperity of 
all citizens and the progress of national de- 
velopment. 


American National Life 

GALVESTON, TExAs, July 16.—The statement 
of the American National Life Insurance Com- 
pany of Galveston, Tex., for the first six 
months of 1923 indicates a very successful year 
for this organization, even more productive 
than 1922, the American National’s banner year. 

Total new  paid-for ordinary business 
amounted to $12,523,752, a gain of $3,668,785 
over the same period in 1922, while new paid- 
for industrial business aggregated $27,033,523, 
a gain of $11,599,113 over last year. The total 
new husiness of both ordinary and industrial 
branches thus amounts to $51,156,388, or a 
gain of $15,267,898 over the first six months 
of 1922. The total insurance in force, paid-for 
basis, June 30, 1923, amounted to $199,525,467, 
divided as follows: ordinary, $69,994,637; in- 
dustrial, $129,530,836. 


Farmers National Life Gains 

During June, 1923, the Farmers National 
Life, Chicago, received applications to the 
amount of $2,126,375 as compared with $1,116,- 
500 during June, 1922, and $828,000 during 
June, 1921. 

The applications for the first six months of 
1923 reached $8,173,286 as compared with 
$4,689,450 during the first six months of 1922. 





Iowa Pond Splashes 
Des Moines, Iowa, July t0—The 
Honorable Order of the 


lowa 
Pond, Ancient and 
Blue Goose, will indulge in its mid-summer 
splash at Lake Okoboji, July 31 and August 
r and 2. James McHugh, Most Loyal Gander, 
announces that a program of activities will be 
issued soon. In the meantime he is sending 
out notices apprising all of the coming event 
in the hope that the membership will make this 
the occasion of their summer vacation. He ex- 
pects a large attendance. This mid-summer 
event is one of the outstanding features of 
recreation and sociability of the year. 


ANOTHER LARGE LIFE POLICY 


Thomas E. Mitten Adds $1,000,000—His 
Total Insurance Now $1,500,000 


Cuicaco, Itt., July 10—Thomas E, Mitten, 
formerly president of the Chicago City Rail- 
ways and now chairman of the board of 
directors of the Philadelphia Rapid Transit 
Company, Philadelphia, and president of the 
Mitten Management Incorporation, yesterday 
closed negotiations for $1,000,000 life insurance. 
This amount brings the total of life insurance 
carried by Mr. Mitten to $1,500,000, the $500,- 
000 having been written on his life last fall. 

The total line of insurance on Mr. Mitten’s 
life has been placed through George Thorsen, 
of James B. Thorsen and Sons, Inc., Chicago 
life insurance general agents. More than 
twenty large life insurance companies will re- 
insure the line, of which the Mitten Manage- 
ment Incorporation is named beneficiary. This 
large policy is known as corporation insurance 
and is written for the protection of business 
against the loss of executive ability through 
death. 

This policy is understood to be one of the 
five or six largest policies ever placed at one 
time upon one life. There are about sixty 
people, men and women, in this country carry- 
ing a million or more life insurance, such large 
policies being held largely by leading manu- 
facturers and heads of important financial in- 
stitutions. 


Medical Advisory Board in New Jersey 

Governor Silzer of New Jersey appointed a 
medical advisory board last week which will 
have control of measures looking to the public 
health. The board is composed of five phy- 
sicians, who will lend their services without 
remuneration. They are Drs. John J. Broderick 
of Jersey City, Francis H. Haussling of New- 
ark, John C. McCoy of Paterson, Arthur L. 
Smith of New Brunswick and A. Haines Lip- 
pincott of Camden. 








rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 


Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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GRASP THIS! 


The taxable value of property in the United States of 
America is about Two Hundred Seventy-Five Billion 


Dollars. 


In hundred-dollar bills laid end to end, this would belt 


the globe nearly 13 times. 


And yet, insurance to protect every dollar of this wealth, 
save bare land values, is available in a system of sound 
and solvent carriers—a system made impregnable by 


REINSURANCE 





Employers Indemnity 
Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 








CHICAGO NEW YORK 


Jack Woodhead Baird & Co., Inc. 
Insurance Exchange 50 Pine Street 
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MARK CASE OPINION 


Right to Possession of Daily Reports 
Involved 





RESULT EQUALLY DIVIDED 


Fidelity and Casualty Favored on One 
Point, Referee Against It on the Other 
—Interesting to Companies and 
Agents 
The opinion of Referee William H. Hotch- 
kiss in the case of the Fidelity and Casualty 
Company, New York city, versus Joseph and 
Frederick Mark of the firm of Frederick Mark 
& Sons was handed down last Saturday. This 
case has aroused much interest among compa- 
nies and agents in these lines of insurance be- 
cause of the two chief points involved, which 
were, first, the right of the company to enjoin 
its former agents from going after the busi- 
ness of the insured named in the daily reports 
or the propriety of their use of the information 
in the daily reports to gain the business on re- 
newal for another company and, second, the 
question of title to and possession of the daily 

reports themselves. 

In his opinion, emphasized by the citation of 
numerous court decisions bearing on the points 
in question, the referee decided that Frederick 
Mark & Sons had the right to make use of the 
matters contained in the daily reports to seek 
business for another company, as such data 
pertained to business they themselves had de- 
veloped. But in regard to the title to and pos- 
session of the daily reports, he decided that 
the Fidelity and Casualty Company was en- 
titted to the papers and ownership thereof. 
The point was brought out that the agents 
were special agents under the rules of 
the Casualty Insurance Exchange and reported 
their business to the company, from which 
they received office space, clerical service, etc. 
The Fidelity and Casualty kept one of the 
reports for itself, made out one copy for the 
special agents and one copy for the brokers. 
The contract between the company and _ the 
special agents required the latter to keep a full 
and true account of all business done and was 
complied with at first by entries in the policy 
register. Later this was discontinued and the 
accounts were made in the daily reports. 

On the side of Frederick Mark & Sons, and 
regarding their right to use the information in 
the daily reports, Referee Hotchkiss, after a 
long review of the question, said: 

T conclude, therefore, that the prayer of 
the plaintiff's complaint for injunctive relict 
should—the daily reports (including the nota- 
tions thereon), cash books and registers pass- 
ing into the possession of the plaintiff company 
—be granted only as far as to prohibit the use 
by the defendants of information or data still 
in their possession which was not originated by 
them or furnished by them to the plaintiff. Of 
course, in so using such information and data, 
they may run afoul of the rule in the Anderson 
case, supra: that is their lookout, and the 
plaintiff will not, it is likely, be slow to assert 
Its rights. But what information and data they 
created or furnished the plaintiff is theirs and 
they should not longer be deprived of its use. 


The right of the Fidelity and Casualty to 
possession of the daily reports was stated by 
the referree’s summary of the point as follows: 

In a word, these copies of daily reports 
were ‘furnished’ by the plaintiff to the de- 
fendants as a matter of competition between 
companies and for the furtherance of the busi- 
ness in which both the plaintiff and the defend- 
ants were interested. To hold that such a 
transaction transferred title permitting the use 
of these reports by the defendants to the detri- 
ment of the business of the plaintiff would, in 
my judgment, be wrong. A gift must be ac- 
companied by an intent that title be transferred, 
and there is no proof of any such intent here. 
Hence, as the matter stands, and entirely inde- 
pendent of the rulings of the courts in the 
Sallard and Roelker cases, I think the plaintiff 
clearly entitled to the copies of the daily re- 
ports, the possession and title to which are at 
issue here. Therefore, the motion to dismiss 
the complaint made by the defendants at the 
end of the trial should be denied. 


Fidelity and Deposit Withdraws 
Resignation 

In a letter to the Surety Association of 
America, E. A. Hamilton, head of the Fidelity 
and Deposit Company, Baltimore, has offered 
to withdraw the resignation of his company 
from that body. 

The resignation was tendered on February 
8, but had never been officially accepted by the 
Surety Association and now, in consequence of 
a new set of rules and regulations recently 
formulated to do away with the practices whose 
workings led to the filing of the resignation, is 
withdrawn. Mr. Hamilton’s letter concludes 
with the statement that, “the Fidelity and 
Company, understanding that its 
resignation was never formally accepted by 
the association, hereby offers to withdraw the 
1923, as 
of that date, and offers also to recognize 
whatever would have been its financial obliga- 
tions since that date to the association, had the 
resignation not been tendered.” 


Deposit 


resignation tendered on February 8, 


Workmen’s Compensation in Texas 

Avstin, TEx., July 16.—An application has 
been filed with the State Fire Insurance Com- 
mission by J. M. Melson, member of the 
Thirty-eighth Legislature from Hopkins county, 
on behalf of employees, for an increase of at 
least 12™% per cent over the present rates 
charged by carriers of workmen’s compensa- 
tion insurance under the Texas Workmens 
Compensation law. The commission set the 
application for a hearing on July 21. 

Mr. Melson desires the carriers to get an in- 
crease in rates in order to be in a better posi- 
tion to meet the increased compensation to be 
paid injured employees under an amendment to 
the workmen’s compensation law passed by the 
Thirty-eighth Legislature. 
law the minimum paid to injured employces is 


Under the present 


$5 per week and the maximum is $15, while 
under the amendment to the law this is in- 
creased to a minimum of $7 and maximum 
of $21. 

The last legislature, by legislative enactment, 
also vested the power of fixing workmen’s com- 
pensation rates in the State Fire Insurance 
Commission. 


ACQUISITION COST 
INQUIRY 


New York Commissioner Sends Letter 
to Brokers 








AFTERMATH OF CHARGES SEEN 





Covers All Forms of Casualty Business and 
Seeks Information on Methods Used 
and Commissions Paid—Three 
Days Allowed for Reply 
Francis R. Stoddard, Jr., Superintendent of 
Insurance for New York, last week sent out a 
letter to insurance brokers in New York city 
with the evident determination of seeking de- 
tails regarding the working of the acquisition 
and field supervision cost plan as formulated 
last fall and as endorsed by the National Con- 
vention of Insurance Commissioners at its 
December meeting. The letter appears to have 
been aimed at brokers generally, but some said 
that they had not received a copy. The in- 
ference is that a special list of brokers was 
prepared, but this conclusion cannot be sub- 

stantiated. 

The letter requested statistical data anent the 
class of business, rate of commission, for 
whom directly received and the company in 
The business 
mentioned was workmen’s compensation and 
employers’ liability, liability and property dam- 
age and their subdivisions, plate glass, burg- 
lary, steam boiler, fly-wheel, engine, electrical 
equipment and machinery. The blank enclosed 
in the letter, being arranged for the jotting 


which the lines were placed. 


down of the requested information, had a 
space for the signature of the broker, but ap- 
parently did not require the statements to be 
sworn to. 

The document asked for a reply within three 
days and the brokers complained that the time 
allowance was too short to permit of the ac- 
curate compilation of the material requested. It 
is also said that there was considerable expense 
and clerical work involved, due to the fact 
that many of the brokers do not keep their ac- 
counts in such condition that the data is readily 
accessible. 

In some insurance circles the letter of Su- 
perintendent Stoddard is viewed as an after- 
math to the charges of violation of the ac- 
quisition cost plan recently made against six 
companies by the committee of the Conference 
for the Limitation of Acquisition and Field 
As will be recalled, it was 
alleged that the named companies had been 
violation of the rules embodied in 
the plan. The charges were followed by ems 
phatic denials from the company officials and 
the matter was referred to the office of the 
New Y department and laid before Mr. 
Stoddard. 

There would appear to be some foundation 
in this surmise, for it is more than probable 
that, with his customary care, Mr. Stoddard 
would wish all the facts before him before 
making any statement in regard to the matter. 
The New York Superintendent, throughout the 
entire evolution of the field supervision and 


Supervision Costs. 
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Graphic Selling Charts 


By F. H. KORTRIGHT 


A POTENT AID TO AGENTS IN SELLING 
LIFE INSURANCE 
COLORED GRAPHS THAT ENABLE THE AGENT 


TO 
FIX THE PROSPECT’S ATTENTION 
INSPIRE HIS INTEREST and 
SECURE HIS APPLICATION 





Each Chart Is Accompanied by Explanatory Text 


1—The Object and Purpose of Graphic Selling Charts 
2—The Psychology of Selling by Charts 
8—Eight Practical Canvasses with Charts 
4—How to Study and Demonstrate Charts. 


GRAPHICAL DIAGRAMS GRAPHICAL DIAGRAMS 
SERIES A—GENERAL FACTS SERIES B—POLICIES 
1—An Insurable Asset ' 1—Participating 20 Year Endowment 
2—Figure It Out Yourself ; — 2—Participating 20 Payment Life 
3—Amount of Insurance $100 per Annum will Buy on Various Plans $—Participating Ordinary Life 
4—We All Must Die (Expectancy, etc.) 4—Continuous Mouthly Income 


5—Increasing Cost of Insurance Premiums at Different Ages 

6—Percentage of Deaths from Most Common Diseases 

7—Can You Afford More Insuraace? 

8—Capitalized Value of Various Annual Incomes nisatalee 
SERIES C—CLAUSES AND OPTIONS 

9—How Much Insurance Should a Man Carry? main " 


10—A Comparison—Fire and Life Insurance 1—A Comparison—Ordinary, 20 Pay. and 20 Year End. 


11—If You Should Die 2—Premiums, Cash Sur., Paid-Up Insurance 
12—The Value of the Loan Feature 3—Settlement Privilege No. 1 
13—Growth and Strength of Old Line Companies 4—Settlement Privilege No. 2 


14—Of 100 Men, Those Incapable of Self-Support at Various Ages §5—Disability Clause—20 Pay. Participating 
15—A Few Startling Facts—You? Your Widow? 6—Extended Ins. Clause—Participating 20 Year Endowment 
16—The Varying Fortunes of 100 Average Men 7—Extended Ins. Clause—Participating 20 Payment Life 


CHARTS ARE PRINTED IN SIX COLORS AND BOUND IN FLEXIBLE LOOSE LEAF BINDER 


PRICE $10 


Send for illustrated circular Discount for quantity orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1922 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets..... $6,847,520 
I ok en sc ccece 1,000,000 
ee re rere 575,698 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 

















COMMONWEALTH 
CASUALTY | 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 

















acquisition cost plan, evidenced his desire for 
fairness on both sides and his unwillingness to 
step in unless the companies could not other- 
wise make up their minds in the matter. This 
attitude on the part of Mr. Stoddard very 
properly kept the solution of the problem where 
it belonged, namely, in the hands of the com- 
panies and agents. 

It is therefore likely that the Superinten- 
dent’s move in the present instance is based on 
the same theory and, now that the matter has 
gone beyond the companies and the committee 
of the conference, he wishes to have all the 
facts in the matter gathered together in order 
that any opinion rendered may be based only 
on the most accurate information and after 
mature consideration of the issues involved. 


W. B. SHOE APPOINTED 


Becomes Workmen’s Compensation Rate 
Maker for Texas Fire Commission 

Austin, TEx., July 10.—W. B. Shoe, widely- 
known insurance man of Philadelphia, Pa., has 
been appointed chief rate maker for the work- 
men’s compensation division of the State Fire 
Insurance Commission, it was announced. Mr. 
Shoe has had much experience in that line of 
work, having been connected with the Maryland 
Casualty Company, Ocean Accident and Guar- 
anty Company, Massachusetts Rating and In- 
spection Bureau and the United States Ship- 
ping Board. 

It is the purpose of the commission to 
assemble data as quickly as possible which will 
enable it to make rates for workmen’s com- 
pensation insurance based upon Texas experi- 
ence just as soon as it is practical to do so. 
Until this is done, however, the present rates 
now in force will be maintained as far as 
practical. The last legislature placed the rate 
making of workmen’s compensation insurance 
with the State Fire Insurance Commission. 


Edmund Moore Promoted 
The Maryland Casualty Company, Baltimore, 
has announced the promotion of Edmund 
Moore to the post of assistant manager of its 
judicial department. 
Mr. Moore has been in the surety business 
for more than fifteen years 


OBJECTION UPHELD 





Protest Against Change in Automobile 
Rates Between February and 
June Succeeds 





HAD WORKED HARDSHIP 





New York Agents Sponsored Alteration in 
Prevailing Practice—Harmony Among 
Companies and National Asso-= 
ciation 
At the Asheville mid-year meeting of the 
National Association of Insurance Agents 
there was presented through the New York 
State Association a protest against the prac- 
tice of the changing of automobile rates and 

rules between February 1 and June 1 

The objection was based upon the fact that 
these rates and rules are promulgated during 
the very busy automobile season and thereby 
cause considerable annoyance, confusion and 
misunderstanding with the insuring public. 
The Asheville convention referred the matter 
to the executive committee of the National 
Association for consideration. 

About the same time there came a like pro- 
test to the National Association from the Cas- 
ualty Underwriters Association of Cleveland, 
with a request that an attempt be made to 
secure a change in these effective dates to a 
time of year that would cause the least dis- 
turbance. 

Thereupon the National Association took the 
matter up with the National Bureau of Cas- 
ualty and Surety Underwriters and the Na- 
tional Automobile Underwriters Conference. 
This because the lines and coverage applicable 
to automobiles are handled by both casualty 
and fire companies. 

After considerable negotiations both the cas- 
ualty companies and the fire companies through 
their respective Bureau and Conference have 
agreed with the National Association that the 
former practice did cause considerable con- 
fusion as suggested, and that a remedy should 
be found. 

It is now proposed by both the National 
3ureau of Casualty and Surety Underwriters 
and the National Automobile Underwriters’ 
Conference to make the effective dates of these 
rates and rules as of January 1 in each year. 











INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘All Kinds of Insurance 
on Automobiles’”’ 
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INFORMING WORKS OF VALUE: 


TO AGENTS AND PROSPECTS 


By WILLIAM T. NASH 
(Originator of Monthly Income Insurance) 


Much valuable advice and instructive matter for agents, including the 
. . ahy mT . gs 
veteran and the beginner, can be found in the publications issued by The 
Spectator Company of which William T. Nash is the author. 


Exclusively for the Information of Agents 


MULTIPLYING YOUR INCOME, price $1.50. 

This is one of the best hooks ever put out for the instruction of 
agents. Jivery beginner should master it and even the veteran will find 
uew iispiration, In flexible binding. 

THE MONTHLY INCOME POLICY, price 50c. 

As the originator of monthly income insurance, Mr. Nash is especially 
well qualified to instruct the field w rkers on this subject. Large num- 
bers of yx licies have been placed through the bint s contained in this 
book. LBound in cloth. 

A GREAT FUTURE, price 25c. 

A pamphlet showing forcibly the unlimited opportunities for advance- 

ment of the solicitor in the selling of life insurance. 
METHODS THAT WIN SUCCESS, price 15c. 

Three short stories bearing on methods adopted by successful agents 
are brought together under the abo ve title. ‘The 1 ames of these stories 
are “ Eggs and Life Insurance,” “Blue Chips” and ‘The Man Next 
Door.” Each story carries a lesson. 

THE STORY OF ED. REDLICH, price 15c. 


A true story of the opportunities in Life Insurance for the average 
man, told in simple but forceful style. 


For the Prospect and Policyholder 


All the leaflets and pamphlets listed below, also written by Mr. Nash, 
have proved great business producers. Ez ch one has a special punch 
leading to the signature on the dotted line. 


FOUR LEAFLETS ON MONTHLY INCOME INSURANCE 


ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME. .15 














SAVING WHAT YOU LEAVE 10 

A LOT OF MONEY 15 

INSURING YOUR INSURANCE 15 
LEAFLETS ON LAPSATION 

AT THE END OF THE ROAD 10 

WHY WE DON’T LIVE FOREVER 10 





LEAFLETS CONTAINING GENERAL ARGUMENTS URGING THE 
VALUE OF LIFE INSURANCE 

ONE FARMER’S EXPERIENCE WITH LIFE INSURANCE........ 15 

ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE .15 

ONE BUSINESS MAN’S EXPERIENCE WITH LIFE INSUR- 














15 
one DOCTOR’S EXPERIENCE WITH ENDOWMENT. INSUR- * 
NCE 1 
one SELF-SUPPORTING WOMAN AND HER LIFE 'INSUR- ° 
NCE a5 
wn WIFE’S INSURANCE 10 
NOT JUST NOW: A Warning to Dilatory Prospects.....cccceoeeon 15 
BORROWING FROM MARY 10 





SHORT STORY SERIES FOR AGENTS—METHODS THAT 
WIN SUCCESS: Three stories with good pointers, “Eggs and 
Life Insurance,” “Blue Chips,” and “The Man Next Door.” .15 









THE COST OF DYING—Providing for the Inheritance Tax.......... -20 
GIVING YOURSELF A CHANCE............ pe ecae Sar ges cee, eh 
OUT DP TEE MOUTHS OF BABES wi eicscnscvncseisscosocsinsnnnsanassrseancasruasne onan 
BUCK ADAMS’ WILL .. — Sepp aicactec ssclbnec cies ncetetaec one 
BIG BUSINESS AND LIFE "INSURANCE... ee desc) Sa 
PARTNERS AND LIFE INSURANCE... eee shag et eee 
ACCIDENT INSURANCE ‘LEAFLETS 
TEMPTING Pao Showing the Accidents Likely to Befall 
Cowen Preferred Risks. Clilnst rated ) .....iescessscssssvssssesesvcsssecsoseescsevess -20 
Pe NA MN le 5 ori c dew Sosa pst susu utente saves tnsovaiiedsinscdsesnasvoovonskesuecedecsessuetacent -10 
SOMETHING IS ALWAYS HAPPENING. .0001..:.:ssccsscscssssssccccecssseeseee -10 


[Sample copies of each of the twenty-four leaflets under “For the Prospect and 
Policyholder” vary at 20c, l5c,or 10c, amounting fe or the ty wenty-four feaflets to $3.25, 
The price of the five booklets under the head of “Exclusively for the Information of 
Agents” is $2.55. Send us remittance for 35.09 and we will mail you sample copies of 
ale (29) of the Nash publications. Send for circulars giving piices in quantities. 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


Curcaco OFrFicE 
INSURANCE EXCHANGE 


W. A. JOHNSON, Pres. J. A. WALKER, Sec’y and Treas. 


Missouri Life and Accident 


Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $150,000.00 
Admitted Assets December 31, 1922 $486,382.00 











UNUSUAL OPPORTUNITY 


A highly successful company desires the services of an 
agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 

ROCKY MOUNTAIN, 


Care of THe SPECTATOR. 














TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 
Executive Offices, Wichita, Kansas 


emer 
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GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California. 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 1951-52 Railway Exchange Bldg., St. 
Louis, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 Dallas County State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 












































IF 


Your training, experience and knowledge of the life insurance 
business qualifies you to operate a general agency in 


CENTRAL ILLINOIS 


for an established and successful Old Line Mutual Life Insur- 
ance Company not now represented there 
WE WANT TO TALK WITH YOU 
A Home Office official will arrange a liberal contract on a basis 
that will assure success. 
REAL MANAGERS ARE AGENCY BUILDERS AND 
WE WANT A MANAGER IN FACT AS WELL 
AS IN NAME. 

All negotiations strictly confidential. 

Address Superintendent of Agents, c/o THE SPECTATOR 
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LIFE 

A beneficiary in an insurance policy can be 
changed only by complying with the require- 
ments provided by the policy for such 
change. 

Where a party believes that he is the 
peneficiary and pays some of the premiurus 
to keep the policy alive, he is entitled to be 
reimbursed, if in fact another individual is 
the beneficiary. 

The policy contained the following pro- 
vision : 

This policy is written with the right of the 
insured to change the beneficiary. When such 
right has been reserved, and if there be no 
written assignment of this policy on file with 
the company, the insured may, while the policy 
is in force, designate a new beneficiary, with or 
without reserving right to change thereafter, 
by filing written notice thereof at the home 
ofice of the company, accompanied by the policy 
for suitable indorsement. Such change shall 
take effect upon the indorsement of the same 
on the policy by the company and not before. 
If any beneficiary shall die before the insured 
the interest of such beneficiary shall vest in 
the insured. 

Shortly prior to the death of the insured he 
turned the insurance policy over to his wife 
and directed the insurance company by letter 
to change the beneficiary from his mother to 
his wife. The letter and the policy were never 
delivered to the home office of the insurance 
company in New York, and consequently the 
change of beneficiary was never endorsed on 
the policy. Upon the death of the insured the 
widow demanded the insurance and brought an 
action on the policy. The insurance company 
paid the money into court and obtained a decree 
directing the mother and the widow to inter- 
plead. The court held that a change of bene- 
ficiary can only be effected in the manner 
provided by the policy for such change. 
Although the insured intended to change the 
beneficiary, written notice to that effect did not 
reach the home office of the insurance company, 
and as a change of beneficiary was not en- 
dorsed upon the policy the mother was not 
divested of her interest. 

The widow, believing that she was entitled 
to the insurance, paid some of the premiums and 
was held entitled to be reimbursed. Metropoli- 
tan Life Insurance Company vs. Tretesauro 
(Chancery of New Jersey, 120 Atlantic Rep. 
g18). 

FIRE 

An unconditional demand for payment of 
a premium note waives a suspension of the 
policy, because of the note’s non-payment. 
Prior construction of similar provision in 
another case is controlling, unless it is per- 
fectly clear that former decision was wrong. 

Action was brought on a policy of fire in- 
surance covering insured’s barn and silo, which 
were destroyed by fire within the five-year 
period stated in the policy. 








~~ 
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The insured paid the first instalment when 
the policy was issued and gave his notes for 
the four deferred payments, as the premium 
was payable in five equal annual instalments. 
When the fire took place the first of these 
notes was past due and unpaid, and the com- 
pany’s defense was that by the terms of the 
policy its liability was suspended during period 
yf default. 

Defendant appealed from verdict for plaintiff 
and contended, (1) that plaintiff failed to 
prove an unconditional demand for payment of 
the past-due note, and (2) that the priot 
Kentucky cases holding that such a demand 
is a waiver, are wrong and should be over- 


A 


ruled. 

Insured stated that he could not remember 
the exact language of the company’s agent on 
the three times when he tried to collect, but 
stated that the agent demanded payment, urged 
him to pay and asked him to pay that day, 
and that he told the agent on these occasions 
that he would pay the note within a week or 
ten days and the agent replied, “All right.” 
The company’s agent did not take the witness 
stand to contradict or explain any of these 
statements. Held, that the trial court had suffi- 
cient evidence to find that the company had 
made an unconditional demand for payment of 
its past-due note. 

Prior Kentucky cases have held that an un- 
conditional demand for payment of a past-due 
note is a waiver of the suspension clause in 
the policy. 

Decision in this case must be controlled 
thereby. 


In order to justify a departure from such 
an authoritative and long-standing construction 
of the contract previous to its delivery and 
acceptance, it at least ought to be perfectly 
clear, not only that such construction was 
wrong, but also that the evils of the established 
principle will be more injurious to the com- 
munity than can possibly result from a change 

There is no public interest or any other suffi- 
cient reason which would justify a departure 
from the doctrine of stare decisis. Judgment 
affirmed. Home Insurance Company of New 
York v. Smither (Court of Appeals of Ken- 
tucky), 251 S.W. Rep. 168. 

In action on a fire insurance policy requir- 
ing written notice and proofs of loss to be 
made within a certain time, notice to insur- 
er’s agent, who was not a general agent, was 
insufficient in absence of any proof of author- 
ity of the agent to waive notice or proofs 
of loss. 

Action was tried by the court sitting without 
a jury and judgment was given for defendant, 
from which plaintiff appealed. 

The policy provided that in case of fire, the 
policyholder shall give immediate notice of 
any loss in writing to the company, 


forthwith separate damaged and undamaged 
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personal property, put it in the best possible 
order, make a complete inventory of the same, 
stating the quantity and cost of each article, 
and the amount claimed thereon 

and within sixty days after the fire, unless such 
time is extended in writing, shall render a 
statement signed and sworn to by assured stat- 
ing his knowledge and belief as to origin of 
fire and other information. 

On the morning after the fire, insured saw 
the agent of the company and told him about 
the fire. The agent then told him to write it 
down on a piece of paper and bring it to the 
office. This was done and a list of property, 
together with the values fixed by the insured. 
was given to the agent. This statement was not 
subscribed or sworn to. Insured’s policy was 
also delivered to the agent, who told him that 
the statement would be sent to the insurance 
company and that upon the adjuster’s arrival 
the agent would let him know so that he could 
meet the adjuster. Plaintiff then asked the 
agent if he wanted any further information, to 
which the agent replied, “No.” No other notice 
or proof of loss was given to the company. 
Court held that plaintiff is bound by the pro- 
vision of his insurance policy and that notice 
and proof of loss are conditions precedent to 
the right of recovery. 

The agent had only limited or special powers 
conferred upon him by the company 
to fix rates of insurance, countersign and 
deliver policies and collect premiums 
and was not a general agent having exclusive 
charge of his principal’s interest within that 
territory. Further, it was not shown that the 
agent had either actual or ostensible authority 
from the company to make the waiver, or that 
the company, with knowledge of the facts, rati- 
fied the acts of its agent. There was no evi- 
dence of apparent authority or custom or other 
facts tending to show that the defendant had 
given its agent any additional authority te 
waive notice or proofs of loss. 

Judgment affirmed. Carere v. Phoenix Ins. 
Co. of Hartford (Supreme Court of Montana), 
arc Pace: Rep. 235. 


BENEFIT 

Where plaintiff’s beneficiary under benefit 
certificate, after lapse of certificate because 
of non-payment of premium, paid all back 
premiums, under a provision that the insured 
could be reinstated within sixty days if in 
good health and no objection was made to 
insured’s reinstatement until after insured’s 
death, the defense that insured was not in 
good health on the day she applied for re- 
instatement was waived. 

The insured was suspended from the order 
because of non-payment of assessments and 
dues for month of June, to18. Under the con- 
stitution and by-laws, a member who had been 
suspended for non-payment of dues could be 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 


JAMES H. WASHBURN, F.A.I.A, 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes, 
ORKMEN’S COMPENSATION 

Expert Advice on Domestic, Tropical and 

mi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY :: NEW YORK CITY 

















Prominent Agents and Brokers 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 











LEON IRWIN & CO., Inc., New Orleans, La, 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co 
British-. 


surance 
Fidelity-Phenix 
Insurance Underwriters 


c#) 
Automobile Insurance 
BROKERS’ LINES SOLICITED 


Stuyvesant 





American Equitable Philadelphia Under- Indemnity Company 
Amer. As- writers f America 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa. 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 








25 FRANKFORT ST. NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 





JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 














Actuarial 





JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG ATLANTA, GA. 





FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
50 BROAD STREET NEW YORK 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


50 BROAD STREET NEW YORK 
Telephone, Broad 2019 
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A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


Colcord Bidg., OKLAHOMA CITY, OKLA, 








F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Acceuntants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 





10 Jackson Place, N. W. Independent Life Building 























MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 


FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


Suite 948-949 
DES MOINES, IOWA 


Insurance Exchange Bldg., 











A Policy Saved is a Pelicy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 


10 So. La Salle St. Chicago, Ill. 











“20 Years’ Experience Backs Our Service” 





SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 








L.A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to 
Marcus Gunn, Consulting Actuary 











WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinations and Audits in all Branches of lesuraace 





43 Cedar Street, New York 











W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


78 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 











W. B. YOUNG 


CONSULTING ACTUARY 
AND ACCOUNTANT 


D. R. McClurg, Associate 


430 Peters Trust Bldg. Omaha, Neb. 
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Examiners and Adjusters 











Tel. Barclay 8534 
CASUALTY ADJUSTMENT BUREAU 
15 Park Row New York City 
Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on performances==W e show 
results. Send for booklet of references. Liability, Com- 

tion, Auto, Fire and Theft, Collision, Property 
age, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 


eel 

















Insurance Attorney 











Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire. 
and Theft, Burglary, Plate Glass, Compensation. 

















Adjuster 








Tel. Mulberry 2613 
NEW JERSEY CLAIMS 


Investigated and adjusted. All lines handled. 
Cooperation and quick results. Thoroughly 
conversant New York and Connecticut. 


J. L. CHEREPY 


Proctor Building Newark, N. J. 




















Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











reinstated within sixty day from date of sus- 
pension, if in good health, by payment of all 
arrears, provided that insured should not be 
reinstated if not in good health. 

On August 30, 1918, within the period of 60 
days, all arrears were paid and insured was 

Insured died as a result of illness 
a period from August 25, 1918, to 
1918, during which period she 


reinstated. 
covering 
September 3, 
was confined to bed. 

Upon notice of death being sent to the offi- 
cials of the lodge, they notified the local re- 
corder that if she died in September that the 
September dues and assessments were payable. 
Payment of these dues was accordingly made 
for decedent and duly accepted by the officials 
of the lodge. 

Held, upon the foregoing facts, that the de- 
fendant by failing to object to reinstatement 
of insured up to the time of her death, and by 
accepting payment of the September assess- 
ment after notice of insured’s death, had waived 


its defense that the insured was not in good 
health on date of reinstatement. The insurer 
cannot retain the benefits and deny the existence 
of the contract. If it wishes to avoid rein- 
statement of policy, it must refuse to receive 
the money until the health certificate has been 
filed and the risk approved. 

Judgment for the plaintiff affirmed. Donne- 
gan vs. Court of Honor (St. Louis Court of 
Appeals, Missouri), 251 S. W. 165. 





Where an application for a life insurance 
policy provided that the policy should not 
take effect until delivered to the insured 
while the health and occupation of the in- 
sured are the same as described in the ap- 
plication, the questions of fact were prop- 
erly referred to the jury. If it appeared from 
the evidence that the insured was in worse 
health when the policy was issued and de- 
livered than as described in his application, it 
is immaterial whether or not the condition of 
his health was known to him and fraudu- 
lently concealed from the company. 

The application for the policy (which was 
expressly made a part of the contract) pro- 
vided that: 

Said policy shall not take effect until it shall 
be issued and delivered by the said company, 
and the first premium paid thereon in full, while 
my health, habits, and occupation are the same 
as described in this application. 

The insured was asked, “Are you now in 
good health?” He answered, “Yes.” He was 
also asked the question, “Give names of all 
physicians who have attended you within the 
past three years; on what dates and for what 
complaints.” His answer to this question was, 
“Dr. Brandenburg, 1917; boil at elbow; ca- 
tarrh, throat and ears, for past two years.” 

The evidence showed conclusively that when 
the policy was delivered the insured had 
chronic catarrh of the throat and ears. 

The court held that it was undoubtedly a 
question of fact for the jury upon the above 
facts to decide whether the insured’s health was 
good when the policy was delivered as at the 
time of the application. 

Insured was also asked in his application, 
“What is your present occupation or occupa- 
tions? Explain extra duties.” His answer 
was, “Electrician; less than 220 volts.” 

At the time of the delivery of the policy the 
evidence showed conclusively that the insured 
was not working steadily. The court held that 
under these circumstances the question whether 
the occupation of the insured was the same as 
stated in his application was for the jury to 
decide. In this case the jury had decided both 
of the above questions in favor of the plaintiff. 

It appeared, however, that the trial judge 
charged substantially that before the jury could 
return a verdict for the defendant company it 
must find that the condition of the health of 
the insured or any change therein was known 
to the insured and was concealed by him from 
fraudulent intent. This 
was expressly made 


the defendant with 
charge was error. It 
a condition precedent that the policy should 
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not take effect until delivered to the insured in 
the same condition of health as described in 
the application. The health of the insured is 
a fact agreed upon by the parties as a condi- 
tion precedent to the attaching of the defen- 
dant’s liability. It is immaterial under such 
a provision whether or not the insured had 
knowledge of his changed condition of health 
and concealed it from the company with fraudu- 
lent intent. This sort of provision must be 
distinguished from a case where the policy 
merely provides that “all statements made by 
the insured shall, in the absence of fraud, be 
deemed representations, and not warranties.” 
In such a case misrepresentation must be ma- 
terial and fraudulent. 

Judgment for the plaintiff will be reversed. 
Prahm vs. Prudential Ins. Co. of America 
(Sup. Ct., N. J.), 120 At. Rep. 918. 


PROMINENT PATRONS OF LIFE 
INSURANCE 


New Edition of This Valuable Book Lists 
12,000 Names 

A brand new edition of “Prominent Patrons 
of Life Insurance’ has just been issued 
by The Spectator Company. This publication, 
which has long been recognized as one of the 
best canvassing documents ever produced, is 
about double the size of the previous edition, 
containing the names of about 12,000 persons 
who each carry from $50,000 to $4,500,000 of 
life insurance. In addition, there are hun- 
dreds of letters from heavily insured people 
highly commending life insurance as_ protec- 
tion and an investment. 

The new book also embraces a division de- 
voted to business or corporation insurance, and 
contains favorable opinions on life insurance 
and portraits of the president of the United 
States and members of his Cabinet, several ex- 
presidents and thirty-two State governors. 

The information is arranged by geographical 
eroups of States, the cities and towns in each 
State being arranged alphabetically, and the 
names of persons located therein are shown 
in alphabetical order, with the amount of life 
insurance carried by each set opposite his name. 

In the partnership and business corporation 
insurance department, the same general arrange- 
ment is followed, the names and locations of 
concerns for which the insurance is carried be- 
ing listed as well as the names of the parties 
on whose lives the insurance is issued. 

In order to assure the accuracy of the in- 
formation, the publishers not only com- 
municated with general and agents 
throughout the country, thus securing thou- 
sands of new names, but sent personal letters 
to all policyholders listed. The book, there- 
fore, contains the most complete and accurate 
list of largely insured persons ever published. 

“Prominent Patrons of Life Insurance” con- 
tains about 4oo pages of lists and letters, is 
well printed and durably bound, in convenient 
size for the pocket. Its price in limp cloth 
binding is $4, and in flexible binding $4.50, 
with liberal discounts for quantity orders. 
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NOW READY 





DISTRIBUTION BY STATES 


OF FIRE INSURANCE 
IN THE UNITED STATES 


1923 EDITION 


Shows the premiums and losses for 1922 
SEGREGATED as to class of business for 


EACH STATE and in CANADA 


in the following divisions 


Fire Insurance, Motor Vehicle Insurance, 
Tornado Insurance, Hail Insurance 
Total Business (All Classes) 

The statistics relating to Fire Insurance and Total 
Business are subdivided according to classes of com- 

panies as fol'ows: 
STOCK COMPANIES 


MUTUAL COMPANIES 
LLOYDS and INTER=INSURERS 


Totals for 1922 and when possible for four previous 
years follow each division in each State’s record. 
There are also given two 


IMPORTANT RECAPITULATION TABLES, 
ONE COVERING BUSINESS OF 1922 


while the other summarizes the 


TRANSACTIONS OF 38 YEARS 


This valuable book is handsomely bound in leather, 
and should find a place on the desk or in the bag of 
every managing underwriter and special agent. 


PRICE, $20. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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FIRE AUTOMOBILE MARINE 


7 HAMPTON ROADS 


FIRE «2» MARINE 
Insurance Company 


’ NORFOLK, VIRGINIA 


Address Home Office Fer Agency Connection 


HAROLD KNOx 
Secretary 


JAMES A. BLAINEY 
Vice-Pres. and Gen. Mgr. 


HENRY G. BARBEE 
President 











Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTo. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles Resident Mars. for N. Y. State 120 William Street, N. Y. 














MORE THAN 50% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
service. Our agents interview interested pros- 
pects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over quarter of a billion in- 
surance in force. Faithfully serving insurers 
since 1878. 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILA. 
WALTER Le MAR TALBOT, President 


A Few Agency Openings for the Right Aen 














Thursday 








TD. 


ANY 


= Y 


S- 




















ie adingd maketh 


Aa full man”-PBacon 












































FPIRE-CASUALTY 


AND MISCELLANEOUS 


SECTION | 




















New York and Chicago, Thursday, July 19, 1923 








Local Problems of the Local Agent 


MENTAL review of the need of life 

insurance leaves with me a picture of 

a multitude of widows and orphans 
whose future needs have not been emphasized 
by some unaggressive life insurance agent, but 
when we approach the field of fire insurance 
we deal with a cold business problem void of 
sentiment and human interest. Sound logic and 
conservative advice should characterize 
advance of the fire insurance agent, for on his 
decision and vigilance to a large extent depends 


every 


the diminishing or increasing loss ratio of the 
country. 

eis that a fact 
of all things, yet anything else should have 


said is the most elusive 
little place in attempting to reach a solution of 
the many problems that beset the path of the 
fire and casualty agent. When I first came in 
contact with the insurance department about 
thirteen years ago, I had gathered from some 
now forgotten source, the idea that a local 
fire insurance agency was about the most auto- 
matic, profitable and carefree activity in which 
men ordinarily engage, and I am not boasting 
of the knowledge I have gained since that time 
in admitting that I have long since learned that 
No doubt such 
an opinion still persists in the minds of some 
who do not take into account that unlike life 
insurance, the problems which the fire agent 


the reverse is more nearly true. 


faces more often are of a local character and 
are battled with by the agents of that com- 


—_—_—__—. 


Extracts 
Carolina 


from a recent address before the North 


Association of Insurance Agents. 





By Stacey W. WandE 


Insurance Commissioner of North Carolina 


munity, and are solved in their own way, if not 
The fact that their 
perplexities are generally of a local character 
has given rise to what we may term local prob- 


temporarily side-stepped. 


lems in the conduct of the fire insurance busi- 
ness, for the relief of which we must apply 
a local remedy rather than a treatment expected 
It must be 
apparent, therefore, that the remedy lies in the 


to affect the business as a whole. 


local organization or the unit directly affected 
the statutes of the State. There 
are some questions, however, which are more 


rather than 


eeneral in their character. 
\GENTS’ 

The matter of proper selection and qualifica- 
tion of agents is of such long standing and has 
been the subject of so much discussion, that I 
hesitate to revive it when so many other and 


QUALIFICATIONS 


newer problems confront us, but the question 
is still before us, and to my mind a solution 


of it may eliminate many other vexatious 


phases which now add confusion to a perplex- 
The fact that the 


more authority and assumes a 


ing situation. fire agent has 


greater respon- 
sibility in the distribution of than 
any other class of agents makes it particularly 
that he should be _ thoroughly 
acquainted with all classes of contracts, their 


insurance 
essential 


modifying clauses, thoroughly alive to the rea- 
sonable needs of his clients, and no less to the 
injustices that may be wrought upon his com- 
pany by careless underwriting. 

Whether we remove the part-time producer 


25 





or the bank agency, it clear that the 
standard required for the licensing of the agent 
must be raised. Such a would, I be- 
lieve, contribute toward reaching a solution of 
problems, acquisition and 
multiple agencies. Although at glance 
this might appear to require statutory treat- 


seems 
course 


those other cost 


first 


ment since it is a State-wide question, yet it 
will be seen upon close analysis that it is to 
some extent divisible by geographical and in- 
dustrial conditions. 

It is patent that the standard of an agent 
should be higher in cities having diversified 
risks, and calling for multiple lines, than in the 
rural sections and small towns where the busi- 
ness is confined largely to dwellings and where 
the agent probably knows personally every in- 
habitant, his character and past record. In 
cities where competition is keener, and which 
contain a larger per cent of commercial and 
manufacturing risks, the question of arriving 
at insurable values and conducting the busi- 
ness along safe lines is such as to tax the 
analytical skill and judgment of the most 
experienced agents, yet in those districts we 
often find the business handled by the novice 
plan—usually a hit com- 
statutory 


’ 


upon a “hit and miss’ 
pany and _ missed 
weapon can successfully combat this situation. 


property. No 


SELECTING AGENTS 
It is finally a matter of selection by the 
their field men of agents of 
capable of fulfilling this im- 


companies and 
proved ability, 


ET ee I ee 








portant trust. The department and the com- 
panies interested should be able to rely upon 
the judgment of representative insurance men 
in such districts in the selection of agents, and 
it was with the idea of inaugurating some sys- 
tem whereby your official body, your companies 
and the State would receive the needed protec- 
tion against incompetent agents that the matter 
of creating district boards before whom such 
applicants should qualify, was brought to the 
attention of your executive committee, and I 
offer this as the most feasible solution of this 
question, which presents different difficulties in 
different sections of the State requiring local 
rather than general treatment. I suggest that 
such boards be created to correspond to the 
needs of various districts of the State, and 
that all applications for license from these dis- 
tricts be accompanied by a certificate of ap- 
proval of such committee or board. 

The only hope for the agent who has been 
admitted to the ranks and yet lacks in those 
essentials which make a competent agent is a 
campaign of education conducted by the com- 
panies and agents directly or through a central 
bureau for that purpose. There is little doubt 
in my mind but that soon the matter of ad- 
justing the limits of insurance both on resi- 
dential and commercial property must receive 
attention, and this would seem to call for a 
careful study of the problem of arriving at the 
present sound insurable value of various prop- 
erties. 

While on the subject of qualification of 
agents, I must refer to a practice on the part 
of some field men which I disapprove and 
which should be resented by every honest North 
Carolina agent, and that is the practice of using 
coercion in behalf of some of the larger com- 
panies to corral the business of the smaller or 
North Carolina companies through excess cover 
agreements and the offer of enlarged facilities. 
Such an effort is little less than a conspiracy 
to strangle the smaller companies and eliminate 
competition. To my mind, no company that 
fails to recognize the right of every competitor, 
however small, to a share of the business so 
long as it is conducted upon legitimate lines, 
is entitled to the support of our agency system. 


Non-RESIDENT BROKERS 

During the past few years the non-resident 
brokers have been especially active, though with 
the exception of construction bonds, their 
operations have been limited to certain sections 
of the State. In 1921 we began a campaign to 
uncover the business placed through this chan- 
nel, much of which lacked the signature of a 
resident and escaped the payment of 
taxes as required by law. More than a mil- 
lion dollars insurance had been restored to our 
agents and thousands of dollars in penalties 
collected on insurance placed in violation of 
the law, when a decision of the Supreme Court 
in the St. Louis Cotton Compress case practi- 
cally tied our hands by ruling the collection 
of taxes in such unconstitutional. At 
the last session of our legislature, I endeavored 
to secure such a statute as would compel the 
non-resident to file in my department complete 


agent 


cases 
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information as to insurance carried in this 
State, and was rather surprised to find that 
some of our agents, not directly affected, ob- 
jected to the move as meddlesome supervision. 
The problem of reaching the non-resident 
broker is difficult at best. He has no allegiance 
to the company, no interest in the assured, and 
under no penalties of the law, and it is only 
with the aid and co-operation of the agents 
in demanding sufficient legislative action that 
we may hope to curtail the amount of business 
which is now lost to our resident agents. While 
I am against class legislation of any kind, the 
agents of the State should take a sufficient and 
active interest to help combat the lobbyists 
from outside the State and those employed 
from within to defeat the enactment of laws 
directed toward the protection of the local 
agent. 
BANK AGENCIES 

This subject has been considerably agitated 
in certain sections of the country, and while 
[ am not in full accord with the action that 


has been taken in some States, I fully appre- ° 


ciate that delegating authority to any agent 
who does not make it his prime object to 
serve the company and the assured is against 
the interest of each, as well as the professional 
agent who has given years of thought and his 
whole time to the work. It is doubtful, how- 
ever, whether the situation demands _legisla- 
tive action. ‘There are some sections of the 
State where the volume of business does not 
justify the full time of an agent of the proper 
caliber, and usually the banker is general cus- 
todian and advisor for the community. In 
such cases he can doubtless serve the interest 
of the company ard the assured to better ad- 
vantage than some man from the street, lack- 
ing not only the qualifications of an agent, but 
business judgment as well. In other sections 
where the activity of bank agencies is likely 
to take the nature of unfair competition and 
where adequate facilities are otherwise pro- 
vided, it is purely a matter of service, and 
the local agent, who is fully alive to his 
duties and opportunities, and who is in posi- 
tion to devote his full time in rendering insur- 
ance service, need have no fear. His closer 
interest in the needs of the assured and his 
more constant attention to them, must soon 
overshadow any virtue of the bank agency. 


Royal Road to Success 
We have read of advice to young men given 
by some of the world’s famous men, and the 
advice has always been excellent. 


After a very close observation and a 
thorough inquiry into the subject, I have con- 
cluded the only way for a man (no matter 


what his gifts may be and no matter what in- 
fluence he has), to make a success—A REAL 
SUCCESS—is this: 

“No matter what work you have to do, do it 
better than it has ever been done before by 
any man in the world, and try to do it better 
than any other man in the future will do it.” 

The great trouble with many employees is 
their unwillingness to do better than anybody 
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else has ever done before—or, they are not 
competent to do better than anyone else has 
done before. Therefore, if they are unwilling 
to do better, or if they are incompetent to do 
better, they cannot be classed a success. So, 
either way you look at it, they are failures, 

Some people feel that they can steal success 
from another. Some people feel they can pur. 
chase success. Some people think they can find 
success. Some think they are going to be 
handed success on a “silver platter.” 

There is only one way in the world to gain 
success, that is the formula above given. 

Men who adopt my formula are the men 
who are selected by the people in their respec. 
tive communities to handle their business. The 
fellow who takes it easy and lets his com- 
petitors get ahead of him, may have an easy 
time during his life, but that’s all he gets out 
of it—just an easy time, and the “go-getter” 
is the fellow who is pointed out in town as 
the hustler and the real success.— W. B. Joyce, 
Chairman of the Board, National Surety Com- 
pany. 


Test Methods for Materials for Concrete 
The following methods of testing materials 
entering into concrete have been approved as 
tentative American standards by the American 
Engineering Standards Committee: 

Method of test for unit weight of aggregate 
for concrete; method of test for voids in fine 
aggregate for concrete; method of test for 
organic impurities in sands for concrete. 

The method of determining the impurities 
in sands had its origin in an investigation begun 
in 1916, of a variety of concrete mixtures with 
different sizes and gradings of granite. 

The method for determining unit weight is 
the result of a very considerable amount of co- 
operative investigational work in which seven 
laboratories participated. The investigation 
shows that the particular method adopted gave 
more reproducible results than other methods; 
it was found in practice to be simple and com- 
mercially satisfactory and to furnish an easy 
basis for the computation of voids. 

In approving these standards the Standards 
Committee acted upon the recommendation of 
a special committee containing representatives 
of twelve interested organizations and under 
the chairmanship of Thomas H. McDonald, 
chief of the Bureau of Public Roads. 

The American Society for Testing Materials 
will act as sponser for future revisions. 


Make It Snappy 

There is such a thing as talking too long and 
going into far too many details in presenting a 
sales canvass. The buyer can forget half a 
long story before you finish. Once when 
Lincoln was handed a huge pile of papers con- 
taining a lengthy report on a new army and 
navy gun, he refused to read it, saying: “I 
would want a new lease on life to read all 
this. If I send a man to examine a new horse 
for me I would expect him to give me his 
good points, but it would not be necessary to 
tell me how many hairs he has in his tail.” 


Our Sparks. 
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Fire Prevention Methods and Needs 


By Gro. A. Maprson 
Chief Inspector, St. Louis Fire Prevention Bureau 


To those of us who have interested ourselves 
in and who are impressed with the vital neces- 
sity of reducing our country’s tremendous fire 
waste, it is encouraging to know that representa- 
tive men from all parts of the country are 
recognizing the importance of fire prevention. 

Until a comparatively few years ago, the 
average citizen did not consider that the burn- 
ing of property was any of his individual busi- 
ness—unless the property happened to be his 
own—he considered that it was a matter in 
which only the insurance companies are inter- 
ested. Didn’t the insurance companies pay for 
the loss? Of course they did, and as they are 
corporations usually supposed to have large 
capital, neither sympathy nor regret was occa- 
sioned and so a big fire was looked upon as an 
interesting spectacle and a good joke upon the 
insurance companies. 

That this state of mind still prevails with 
many of our people, we must regretfully admit. 
The minds of some thinking men, however, 
have for some years been aroused by the con- 
tinuing and increasing calamitous destruction 
of the lives and property of our people by fire, 
and they are devoting time, energy and money 
in a strenuous effort to educate and inform 
the people of the obvious fact that the destruc- 
tion of property by fire, whether it be caused 
by carelessness, ignorance or incendiarism, is 
an absolute loss to every man, woman and 
child and that when any property, small or 
great, is destroyed, we are just that much 
poorer collectively and individually. 


PAYING THE Loss 

The insurance companies cannot and do not 
pay the losses. They have no mysterious way 
of getting money and remaining solvent, except 
by collecting it from those whom they insure. 
They are the distributers and they must of 
necessity collect such amounts as are necessary 
to pay the losses, plus the cost of such distribu- 
tion and the retention of reserves as required 
by law, in order to be able to pay the losses of 
conflagrations which occur with mathematical 
regularity. Their operations are so closely 
supervised by the laws and officials of every 
State that there is no possibility for them to 
make any undue profit. They must account to 
the insurance departments of the various States 
for every cent of income and expenditure, and 
the premiums which they are allowed to collect 
are based entirely upon their ratio of losses. 
Since State legislatures have been deprived by 
the United States Government of their favorite 
diversion of regulating railroads into bank- 
ruptcy, they have more time to devote to the 
insurance companies, and you will always find 
that the regulation of insurance companies is 
a prominent item on the program of every State 
legislature. 

During the calendar year of 1921, complete 

Extracts from a recent address before the National 
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statistics show that besides the many thousands 
of injured, 15,000 lives were lost in fires in the 
United States. Do we realize the extent of this 
terrible sacrifice of human lives? People to 
the number of 286 burned to death every week, 
forty-one people burned to death every day in 
the year, and the great majority of them were 
women and children and the mentally and 
physically feeble and helpless. 


Recorps To-pay 

And we are continuing on the same or worse 
record, applying to all sections of the country. 
A fire in one of the wings in the Manhattan 
State Hospital in New York in February cost 
the lives of twenty-two insane patients and three 
attendants. In a rooming house fire in Wichita, 
Kan., recently, the charred bodies of nine people 
were found in the ruins. In a hotel in Van 
3uren, Me., five persons were burned to death. 
In the High Point Community School House 
near Covington, Ga., last November, the most 
pathetic and heart-rending scenes were enacted 
when the school house took fire and a heroic 
school teacher, Mrs. Grant, seeing all exits 
were cut off and the building engulfed in flames, 
and knowing that to stay meant death to all, 
locked the doors and, groping in the smoke 
and flames, hurled the forty small children un- 
der her charge, none of them old enough to use 
calm judgment, out of the second-story window. 
Herself with her own small child, which she 
had held back to make way for the others, be- 
ing the last to jump, with their clothing afire, 
out of the seething furnace. Only five escaped 
injury, two were dead, and all of the other 
thirty-three children, none more than ten years 
old, suffered terrible burns and broken and frac- 
tured limbs, many of them being crippled for 
the rest of their lives. 


Property Losses 

As to the property loss, during the year 1921, 
the last year for which statistics are available, 
$495,406,012 worth of property was destroyed 
by fire. Some financiers may have a clear con- 
ception of just what the sum of approximately 
one-half billion dollars means. Personally, I 
get a better conception of the magnitude of 
such a vast sum of money when I am told how 
many hundred years it will take fifty or a hun- 
dred men to count it. Expressed in other 
words, if this enormous orgy of fire waste 
wantonly destroyed in a single year had been 
diverted into channels useful to our people, it 
would have built a $6000 home every ten 
minutes. It is equivalent to the wages of one 
thousand men at $1.50 an hour for 267 years. 
We destroy by fire the wealth we have created 
at the rate of $60,000 an hour, $16 a second, $16 
every time the clock ticks. It earns for the 
United States the deplorable distinction of suf- 
fering the largest average fire loss any people 
ever had to bear since men first began to build 
houses and cities. It is a per capita tax on 
man, woman and child of more than 
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five dollars, while as a comparison the fire loss 
in England is 72 cents per capita. Though in- 
directly, every one must pay his share of this 
tax and no nation can continue to destroy such 
staggering values without ultimately seriously 
impairing its resources. 


PREVENTABLE CAUSES 

And, now, when we come to study an analysis 
of the causes we are confronted with the in- 
disputable evidence that 75 per cent of this 
wastage is absolutely needless, that three- 
fourths of these fires could, with reasonable 
precaution and care, have been easily prevented; 
we are the most careless people on earth. 
Among originating causes, we find that care- 
lessness with matches and smoking dishonors 
the head of the list, with a total ascribed loss 
of twenty-six million dollars. Spontaneous 
combustion, which generally means bad shop 
practice and the accumulation of waste, rags 
and rubbish, which is always identified with 
poor and unsystematic management, steps up a 
proud second with a loss of over twenty million 
dollars. Defective chimneys and flues takes 
third place. It costs no more to build a chim- 
ney or flue right than it does to build it wrong, 
but the owner of the house doesn’t care as long 
as he gets a chimney, the builder doesn’t care 
as long as he gets paid for building the chim- 
ney, and if the town or city authorities issue a 
permit, many of them don’t ‘care as long as you 
pay the fee for the permit. This neglect and 
indifference cost the people in fire loss in 1921, 
$14,800,000. 

REMEDY THE SITUATION 

And what are the most effective remedies 
which can be and must be applied in stemming 
the appalling loss of life and property? I will 
call your attention to some of the established 
forces which are actively at work with this 
end in view, and with the purpose of inviting 
your co-operation with them. 

Twenty-seven years ago, some far-seeing 
men who began to realize the economic drain 
caused by preventable fires, organized the Na- 
tional Fire Protection Association for the pur- 
pose of drawing up and promulgating standards 
under guidance of which the fire waste may 
be checked and to educate the people in the 
observance of these standards and point out the 
grievous economic penalties for ignoring them. 
The National Fire Protection Association is 
now international in character and its mem- 
bership is composed of men and organizations 
representing many of the most important in- 
dustries, trades and professions. Standing 
committees composed of students of fire preven- 
tion and expert fire prevention engineers serv- 
ing without pay, draw up and revise these 
standards based upon experience and close 
technical investigations, presenting them to the 
annual meeting of the association for discus- 
sion and adoption. 


THE UNDERWRITERS’ LABORATORIES 
The work of the Underwriters’ Laboratories 
has also become an important factor in fire pre- 
vention. They are maintained by the National 
Board of Fire Underwriters for the examina- 
(Continued on page 30) 
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Casualty Insurance in Motion Picture Production 


The ordered confusion existing inside a mo- 
tion picture studio and on the “Jot” during 
working hours can only be compared to that 
taking place on a battle cruiser when the decks 
are being cleared for action. Carpenters, scene- 
shifters, players, directors, property men and 
about in one vast kaleidescopic 
Sets are being put up and torn 


others rush 
movement. 

down, country backgrounds give way to Lon- 
don streets, bricklayers erect a section of wall 
or a length of cobblestone thoroughfare and 
Elab- 
orately gowned ladies stand talking to scantily- 
clothed dancing girls, turbaned Arabs chat with 
western cowboys and here a man in the cos- 
tume of old Rome discusses the German repara- 
tions question with a girl in riding breeches and 
spurred boots. Everywhere can be heard shouts 
of “Camera! Camera!” and incessant calls of 
“Ready! Action!” Inside the structures the 
stabbing glare of Kleig lights mocks the yel- 


there is a bewildering bustle and hurry. 


low tinge of the paint on the faces of actors 
and actresses. 

In the midst of a tumult such as this insur- 
ance seems the furthest thing from any one’s 
mind, and yet, as is the case in every other in- 
dustry in the country, its protective influence 
is constantly guarding the extensive resources 
necessary to carrying on operations. 


OPPORTUNITY FOR AGENTS 

Much has been said concerning life insur- 
ance among motion-picture companies, but lit- 
tle or no attention has been given to a discus- 
sion of the possibilities offered to casualty lines 
in this field. Perhaps the reason lies in the 
fact that the life of a high-salaried player repre- 
sents a definite risk to the managing producers 
and one which may bring about an enormous 
loss of revenue if the star should die. But, 
though the motion producers may be good pros- 
pects for insurance on the lives of their star 
players, the film industry offers an opportunity 
to the casualty agent which merely requires 
cultivation to reap a rich harvest. As an in- 
dication of the casualty lines whose protectorate 
can be established over various branches of 
motion picture activity the following applicable 
headings are listed—accident, health, automo- 
bile liability, liability other than automobile, 
workmen’s compensation, plate glass, burglary 
and theft, sprinkler leakage, auto-property dam- 
age and collision, and others. Surely this 
enumeration indicates a sufficiently large mar- 
ket for the sale of casualty insurance, and 
when placed side by side with the fact that 
enormous values are at stake, points out the 
need for insurance service in this field. 


SPECIAL CONSIDERATIONS 

During the filming of a picture, particularly 
if the story is of great length, not all of the 
scenes are photographed in one place, or at 
one time or, for that matter, in any regular 
sequence. It is possible that the closing scenes 
of a drama will be enacted before the develop- 
ment of the plot itself has been filmed. This 


means that the players are subjected to the 
ordinary risks of travel on common carriers as 
well as by other means during the period re- 
quired for production of the picture, and that 
these hazards are in to those 
tingent upon the action of the story under con- 
indoor sets or 
scenes hundreds of workmen are employed, each 


addition con- 


struction. Jn the erection of 
a potential reason for workmen's compensation 
Besides the ordinary dangers to 
which their operations subject them, the fact 
that they are laboring on used in 
motion picture production adds several others, 
Some of these are—falling sets, premature ex- 


insurance. 


materials 


plosions of smoke bombs and other devices com- 
monly used in war scenes, pictures of indus- 
trial disturbances and stories involving revenge, 
etc., and a host of other risks peculiar to mo- 
tion picture production. 

Sprinkler systems installed within studios as 
a guard against the outbreak of fire, provide 
the casualty agent with another argument in 
favor of the insurance he has to sell. Water 
leakage can easily be the cause of the ruina- 
tion of valuable properties and, in case it hap- 
pens in the studio’s property room, can destroy 
articles almost impossible to replace. Contrary 
to the general opinion on the part of some, 
the beautiful rugs, tapestries, and 
other furnishings used in motion-picture scenes 
are not merely copies, but are often the orig- 
inals, rented or borrowed for the purpose. Such 
items as are regularly handled during the 
every-day work in a studio, including costumes 
and wigs, are usually kept in the property room 
in charge of a special staff or department. Thus 
it is that extensive water damage, caused by 
the presence of faulty sprinklers, can bring 
about large losses and can put difficulties in the 
way of continued production. If the appoint- 


paintings 


ments of a room are arranged in one fashion 
for a picture, alternating scenes of that pic. 
ture must reveal the room in the same condi- 
tion unless the story provides a definite reason 
When an article is ruined, it 
must be replaced with an exact duplicate or one 


for a change. 


sufficiently like to deceive the close scrutiny of 
the camera lens, and this is not always easy nor 
devoid of expense. 


LIABILITY COVERAGE 

Liability insurance, both automobile and pub- 
lic, looms up as a large factor in the produc- 
tion of motion pictures for the removal of 
scenery and other articles from one point to 
another, the needs of directors and the travel 
made necessary in seeking a location for the 
filming of the particular story, all argue the 
use of motor vehicle transport of different kinds 
and the vehicles themselves naturally demand 
automobile liability coverage. Public liability 
is also necessary in and about some _ places 
where the hazard is more or less prominent as 
regards others than the people regularly en- 
gaged by the moving-picture production com- 
pany. In the case of automobiles owned by 
the officials of a production company or by 
actors and actresses, there is also a field for 
property damage protection in addition to 
motor car liability, and the same holds true 
for the trucks employed in carrying scenery, 
transferring property from one place to another 
and engaged in the various tasks made neces- 
sary by the character of the work going on. 

From the angle of the player owning an 
automobile and using it to journey to and from 
the studio, lot or location, motor car liability 
and property damage are indispensable and may 
be the means of saving thousands of dollars 
in the event of an accident in which a pedes- 
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trian is injured and property destroyed. If the 
pedestrian brings suit in the courts for the 
amount of the injury, real or fancied, which 
he or she has sustained, the jury may find in 
favor of the plaintiff and the resultant verdict 
may be such as to constitute a serious drain 
upon the yearly salary of the actor or actress 
and, in the event that that salary is not ex- 
cessive, may void the labors of a whole year 
or more through payment of the court award. 
From the viewpoint of the producer, the same 
arguments in favor of motor car liability and 
property-damage insurance hold with the added 
factor of other liability insurance thrown in 
because of the hazards existing in and about 
the grounds and buildings owned or leased for 
the filming of a picture, and operating against 
parties other than regular employees whose 
injuries would be taken care of under work- 
men’s compensation. 


OTHER LINES 

Tourists’ baggage and travel insurance, plate 
glass and burglary and theft require no explana- 
tion in their application to the motion pic- 
ture industry, as it is readily seen that where 
an entire company of players, together with 
their costumes and properties, must go long 
distances by boat and train in order to reach 
the desired location for the filming of a story 
there is a definite need for the two former. 
Within the studio buildings and in the offices 
of the management the utility of the two 
latter is apparent, for glass-domed structures, 
as well as glass in other forms, constitute a 
source of potential loss, while the money kept 
on hand or held over night for the purpose of 
paying off employees must be protected. 


ACCIDENT AND HEALTH 

The motion picture producers, however, are 
perhaps more vitally interested in health and 
accident insurance for their various stars than 
in any other type of casualty coverage. To 
the film company a single star, or several such 
prominent players, represents more than the 
actual salary paid. He or she represents also 
the amount received through the distribution 
of pictures in which his or her personality ap- 
pears and stands for a certain definite mone- 
tary drawing power as regards the theater-going 
public. It is this drawing power, in terms of 
personal popularity, which makes the star val- 
uable to the production company. The methods 
of production companies in this respect vary 
as greatly as do the pictures they film. Some 
companies such as the Famous Players-Lasky 
Corporation have so many stars and_high- 
salaried directors on their staffs that insurance 
for all of them would be almost out of the 
question, as the dwindling popularity of some 
and the rising fame of others make it im- 

(Continued on page 32) 
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Solving Public Accident Problems 


By C. E. Freperick 
Chairman, Fire and Accident Committee, Chamber of Commerce, Spokane, Washington 


To deplore existing cenditions and discuss 
what should be done in the interests of 
public health and safety is one thing; to unite 
all forces and make use of every advantage in 
reducing the number of accidents is another. 
Happily, through wholehearted co-operation of 
various citizens’ organizations, the city of 
Spokane has been able to accomplish results. 

Naturally, traffic control is one of the chief 
factors in accident prevention. It has been ob- 
served that serious accidents are less likely to 
occur on busy streets controlled by traffic 
officers than in residence districts where there 
are more opportunities for the motorist to speed 
unobserved. With this condition in mind, the 
Fire and Accident Prevention Committee of the 
Spokane Chamber of Commerce adopted a plan 
to extend the enforcement of the traffic laws 
to all parts of the city. 


Tue Pian Anoptep 

The citizens’ vigilance traffic squad, com- 
posed of six hundred leading business and pro- 
fessional men, has been organized. Each mem- 
ber is provided with traffic -violation report 
cards on which are listed some fifteen major 
offenses with space to write down the details 
of the violation. These reports are signed by 
the member’s number only. Only the secretary 
of the committee, one member of the police de- 
partment and one member of the sheriff’s staff 
know who makes these reports. Committeemen 
are involved in the controversies with the per- 
sons reported only when the case is unusually 
serious. In such case, the appearance of the 
member as a witness is entirely voluntary. The 
committee has no legal authority and its effec- 
tiveness is largely psychological. Publicity re- 
garding its operations has tended to make 
motorists more careful: when drivers are once 
reported they are less inclined to take chances 
in the future. 

The city ordinance regarding arm and hand 
signalling to signify the driver’s intentions, has 
been an important factor in reducing accidents 
in Spokane. Anyone who has had occasion to 
use signals of this kind, or has watched them 
used in the car ahead of him, appreciates their 
value. 

Fire INSPECTION ProGRAM 

Another important work performed by the 
fire and accident prevention committee in con- 
junction with the chief of the fire department 
has been the fire inspection program. An in- 
novation was the fire drill method of building 
inspection. A fire captain with two assistants 
was assigned to each floor. One assistant was 


required to report at the nozzle of the hose 
and the other at the hose connection. The fire 
captain stationed himself at the gong and, after 
sounding an alarm, directed the tenants to leave 
the building in an orderly manner. Tenants 
were instructed as to the means of exit, also 
as to the use of the fire-alarm boxes. It was 
discovered that a surprisingly small percentage 
knew how to use these alarm boxes properly. 
Fire escapes receive regular examinations and 
fire drills are inspected once a month. 

Methods of safeguarding the lives of citi- 
zens have been as varied and intensive as a 
limited budget has permitted. Many people run 
as great risks while on vacations as they do at 
home. The many beautiful lakes near Spokane 
attract large crowds during the summer and 
drownings are not infrequent. A difficult sit- 
uation to deal with, the committee has not been 
able to accomplish all that was necessary dur- 
ing the past year. It has, however, started a 
comprehensive program of education in life sav- 
ing and in the resuscitation of persons 
apparently drowned. 


s 


ASSISTANCE GIVEN BY OTHERS 

This program is being carried on with the 
assistance of the Spokane Y. M. C. A., which 
has provided a team of experts to demonstrate 
life-saving methods. The Spokane Amateur 
Athletic Club is also co-operating in this work. 
The club has a team of eighteen men whose 
program is both unique and effective. Two 
members dressed as women row out in full 
view of the crowd on the shore. After cap- 
sizing the boat and screaming for help, they 
apparently sink. By this time the other mem- 
bers of the team are on their way to the rescue. 
The apparently unconscious “victims” are 
brought in and resuscitation commenced. This 
performance attracts crowds and holds the at- 
tention of the spectators while the methods of 
rescue and resuscitation are explained. The 
club also conducts full courses of instruction 
free of charge. More than 450 persons re- 
ceived this training last year. 

No single organization can effectively carry 
on the work of accident prevention without con- 
siderable assistance. Spokane has been fortu- 
nate in securing such assistance and co-opera- 
tion whenever it has been sought. 

The promotion of a “safe and sane” Fourth 
f July was formerly the work of the city 


Oo 
Last year the American Legion 


authorities. 

put across an elaborate program to divert pub- 

lic attention from the more dangerous methods 
(Continued on page 33 
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Fire Prevention Methods and Needs 

(Concluded from page 27) 
tion and testing of appliances, devices and 
materials to accurately determine the merits 
of such devices and material in respect to life 
and fire hazards. Their testing plant is un- 
equaled in its equipment, their corps of 
engineers are all experts and their heads of 
departments and officers are nationally recog- 
nized authorities on fire protection appliances 
and fire resistive materials and construction. 
The perfecting of many devices and fire pro- 
tection appliances under their direction has re- 
sulted not only in preventing many fires, but in 
checking and confining fires within certain small 
areas. The standard Underwriters’ Labora- 
tories labeled fire door as now built has con- 
clusively demonstrated its efficiency as an effec- 
tive barrier against the spread of fire from 
building to building through communicating wall 
openings, and as an effective check against the 
spread of fire from floor to floor. The efficiency 
of the standard metal frame and wire-glass 
window has also been demonstrated. The per- 
fection of these fire protection appliances has 
been the means of saving many millions of dol- 
lars’ worth of property, which, without them, 
would have been destroyed. 


NATIONAL Boarp EFForTS 

The National Board of Fire Underwriters is 
lending its continuous and untiring efforts in 
awakening the public to a realization of the 
result of their carelessness by the gathering and 
distributing of statistics, the dissemination of 
constructive information and guidance through 
publications and by a campaign of education 
by public speakers. 

There are other encouraging signs indicating 
a gradual awakening to the fire menace by com- 
munities and especially by public officials. Fire 
Prevention Day is becoming a fixed institution 
observed with much interest throughout the 
country. The President of the United States 
and the governors of the States are issuing 
stirring annual proclamations. Some of the 
newspapers have come to realize that the enor- 
mous fire loss is a question of public interest. 

The incendiary is beginning to be looked 
upon in his true light as a public enemy who 
in times of business depression attempts to 
transfer his losses to society. Though success- 
ful prosecution of his species is still difficult, 
due to old laws still on the statutes, which were 
enacted under the impression that incendiarism 
was a conventional offense, the public can- 
not be fooled much longer with that doctrine. 

The most important and far-reaching progress 
observed, however, is the increasing practice of 
educating the school children in the class rooms 
in fire prevention. The habit of carefulness 
formed in childhood will remain with them 
through life and is bound to show definite re- 
sults. « 

These forces, which have been set in motion 
count upon the support and assistance of all 
thinking and reasoning men and women to the 
end that the peoples’ substance earned by in- 
dustry and thrift may not continue to be wan- 
tonly wasted, that the lives of our children and 
aged and dependent may not be sacrificed. 
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Automobile Thefts in New England 


By JosepH P. DuMAs 
Manager, Boston Branch, Automobile Underwriters’ Detective Bureau 


Representatives of the insurance world, should 
he especially interested in the automobile theft 
situation, for the insuring of automobiles 
against theft has become one of the important 
branches of the business. We are facing the 
astonishing record that in the year 1922 there 
were 70,000 cars stolen in the United States, 
representing an insured value of approximately 
one hundred million dollars—a sum equal to, 
if not greater than the aggregate loss by theft 
of all other kinds of property. Stealing auto- 
mobiles is to-day one of the most profitable 
forms of lawlessness. No wonder that motor- 
car theft losses in this country alone are placed 
by the authorities at more than $300,000 every 
twenty-four hours. 

We are living in an age of inventions and 
progress. No invention has had a more vital 
influence upon our family and business and 
social life than the automobile. No wonder 
therefore that the criminal—one of the most 
progressive members of society in his war on 
society—is utilizing the automobile in his “busi- 
ness,” whether it is a “hold-up” or “bootleg- 
ging” or any other form of crime. Being un- 
scrupulous, of course he steals the automobile 
which he needs in his business, or makes a 
special business of stealing automobiles. Among 
the automobile thieves you have to count in 
addition to the professional thief, also on the 
amateur. I mean otherwise decent and re- 
spectable men who in collusion with a friend 
steal their own car, dispose of it somehow, 
and then report the loss to the companies to 
recover the amount for which the car was in- 
sured. 


UNDERWRITERS’ DETECTIVE BUREAU 

To combat these dangerous enemies of the 
insurance companies, the Automobile Under- 
writers’ Detective Bureau, which is as much 
a department of each one of those 106 insur- 
ance companies as are their claim departments, 
or their adjustment departments, has proved so 
far the only effective organization. I dare say, 
without fear of contradiction, that the police 
would not have recovered as many cars if there 
was no Automobile Underwriters’ Detective 
Bureau. To prove the truth of this statement, 
T only have to point to the fact that the bureau 
has invaded many police communities and has 
recovered many cars which the police over- 
looked. 

Take for instance the New England depart- 
ment of the bureau. It recovered from one 
gang over $97,000 worth of automobiles in 
1922 without the aid of the police, which re- 
sulted in the indictment of three men by the 
Federal officials. And the best feature of this 
case is that all this has been accomplished with- 
out the payment of a single cent in rewards to 
anyone. 

The bureau was instrumental in forming a 
working agreement with the United States De- 





Extracts from an address hefore the New England 
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partment of Justice, the State police and the 
State highway commission, which latter, as yoy 
know, takes care of the registration of al] 
vehicles in the Commonwealth. By this 
amalgamation we have now succeeded in estab- 
lishing an active, reliable detective force work- 
ing with and yet independent of the various 
local police forces. The State automobile squad 
is under the direct supervision of the commis. 
sioner of public safety, and in conjunction with 
the special agent of the United States depart- 
ment of justice and with the representative of 
your bureau, we formed a force which can be 
directed at a moment’s notice to any part of 
the State. 


CANADIAN Border SITUATION 

To impress upon your mind the importance 
of this amalgamation and co-ordination of po- 
lice activities, presenting a united front to the 
automobile thieves—I would call your attention 
to the lack of such co-operation along the Cana- 
dian border. The problem of stolen cars run 
into Canada is the most vexatious complication 
we have to face, crying for immediate rem- 
edy and solution. Just as soon as the roads 
are clear of snow the steady stream of stolen 
cars begins over the borderline, and continues 
until winter puts once more a natural barrier 
in the way to prevent this criminal traffic. 

It has been sarcastically remarked that the 
hest gold mine of Canada is smuggled out rum 
and smuggled in cars. Canada is the haven of 
refuge for the rum runner and the auto thief. 

Our investigations have proved that many of 
the cars taken from Massachusetts and New 
York across the border are _ high-priced 
machines with high insurance values. If the 
full duty is paid on a car as it passes the 
Canadian line, whether stolen or not, it is 
considered Canadian property, and has all the 
rights as such, and is, therefore, practically 
immune from recovery. 

The only preventive measure to stop the run- 
ning of stolen cars into Canada seems to be 
strong diplomatic pressure exerted by official 
Washington in official Ottawa. Until this is 
brought about by concerted efforts from the 
insurance companies, we must be thankful to 
the Canadian officials for returning any stolen 
car as an act of grace to its original owner 
in the States if the car has been in Canada 


sixty days. 


Co-oPERATION ESSENTIAL 

But co-operation is yet of more value and 
importance as far as the bureau is concerned. 
Co-operation is the human element that keeps 
civilization from falling apart. No business 
organization can succeed unless there is co- 
operation. Reasoning from this basis, would 
it not be folly to refuse to co-operate with 
something organized and designed for the sole 
purpose of benefiting the public and the com- 
panies ? | 

And yet representatives of many insurance 
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companies have on various occasions withheld 
their assistance from the bureau, from their 
own protective police department. While such 
individual instances may seem petty and in- 
consequential, considered collectively, this lack 
of co-operation constitutes a menace entirely 
out of proportion. The best results can only 
be achieved by the bureau and can only be ex- 
pected by the insurance companies, if all learn 
to understand one another and co-operate with 
one another in every way possible. 

Many representatives of insurance companies 
have failed to notify the bureau of the theft 
of certain cars. Sometimes a month or more 
elapses before we get this important informa- 
tion. The result is that when the bureau is 
called upon to identify a certain car which 
has been stolen, it has no data upon which to 
work, and is forced to go through unnecessary 
expense at a great loss of time in order to 
trace this car. How do you expect the bureau 
to recover your stolen car if the bureau never 
had a record of such car having been stolen 
through your own negligence? 

Another important item is that data per- 
taining to stolen cars is given only in frag- 
ot in full, by some insurance company 
representatives, if given at all. Yet such data 
is the only clue we can work upon: it con- 
stitutes the sign posts on the road to the land- 
ing of the auto thief. Without such sign posts 
we may not land him at all, or only after many 
detours, which could have easily been avoided 
had we but received your full and undivided 
support and allegiance. 


ments, n 


OFFERING REWARDS 
brings me to the question of offering 
rewards. In large city at the present 
time there are organized Automobile Theft 
Registration Bureaus. Some of these bureaus 
are being maintained by ex-police officers, some 
by independent adjusters and others by auto- 
mobile thieves. These bureaus are offering re- 
wards to police officers and others who are 
directly connected with the registration de- 
partments in the different States, for informa- 
tion which will lead to the recovery of cars. 
If the insurance people continue to encourage 
these wildcat organizations, they are only aid- 


This 


every 


ing in the building up of an evil which will be 
not only very hard to disrupt, but which will 
prove a very costly experiment to them in the 
end. Such doubtful organizations hold up the 
insurance companies for rewards, splitting such 
rewards with the unprincipled informers, offi- 
cial or private detectives. 

To sum up the whole situation, I would urge 
the companies to bear in mind that the bureau 
is not their creation, but 
Tt works day and 
and thus to save 
thousands of dollars every year. Many who 
contribute to the support of the bureau simply 
as a matter of fad or fancy or habit, realize 
but little the tremendous henefits they derive 
from the bureau if all angles are fairly con- 
sidered. The bureau is a specialist, and there- 
fore is better equipped and hetter tuned, so to 
speak, to recover stolen cars than any police 
department no matter how large or efficient that 


only their servant, 
also their very best friend. 


night to salvage stolen cars, 
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FIRE AND CASUALTY SECTION 


FIRE INSURANCE PREMIUMS IN NEW YORK CITY. 


The following table shows the returns made to the New York Board of Fire Underwriters of premiums received in 
the boroughs of Manhattan and Bronx, New York City, by companies during the last six months of 1922, in comparison 
with the figures of the corresponding periods of the two preceding years; also the premiums in the Borough of Brooklyn in 
the last six months of 1922, as reported to the Fire Insurance Salvage Corps, compared with those of similar periods in 1920 


and 1921: 


NAME OF COMPANY 
Stock Companies $ 


American Alliance§.............. 68,483 
American Fagle - o.oo. ooo occ 149,896 
American Equitable................. 206,782 
Assurance Co. of America............ 60,115 
BEWOME IBGE os oe i cr een 12,352 
Bankers and Shippe See 24,674 
Caledonian-American,..... 2,885 
City of New Vork................. 140,209 
Commercial Union Fire 20,892 
Commonwealth..................... 60,417 
Continental. hectare 450,471 
Fidelity-P henix Fi ire. ; 196,441 
Globe and Rutge rs.. 349,310 
Great Americant., . 500,186 
Guaranty, New York 8,030 
Hamilton... 21,042 
Hanover... 124/230 
Mame... . tees oe 613,946 
Hudson Fire. . 1: 5,040 


Imperial s... 
Importers and E xporte: ae 








————-Manhattan and Bronx 
1922 1921 


$ 
67,983 
119,250 
223,240 
66,533 
6,122 





456,314 
169,340 
341,352 
520,370 


Brooklyn 





1920 
$ 


81,687 
146,499 
204 ,628 

66,202 

34,648 

6,632 
166, 009 
016 

198) ‘030 

539 276 
270,837 
427,815 
510,188 


26,907 
135,791 
791,948 

pile ste 











1921 


$ 
9,951 
58,050 
34,701 
7/985 











1920 


16,035 
54,661 
33,501 
13,881 


35 9 ‘924 

















Internation: ul Al i ee ee ee 74 + "182 1,856 
Knickerbocker... eater ene paces 146.280 10,408 26,354 
Mercantilerige 6s... Jacacsteindwons-e 55.756 42532 29,589 
Merchants Fire ee 89/965 19.027 22,499 
National BME is cccecinsscenes 92/589 49'749 197,591 2 
BHM Serie ahs chaos 8 wake ae 171.533 89 028 110'890 130; 376 
North River ait 242°799 60,321 50,009 
Northern. ..... ie 25499 9,499 13,020 
Pacifier... oo..45 7 SS 38082 25.065 2,084 
PE ee Ss eee 121,566 64,794 42,009 
Richmond. 2). 3.0 2. ose, 54,133 14,505 7,702 
Safeguard. ...... 38,635 3,137 3,805 
Stand; urd, New Vork. 22,610 9,360 
SL eR 32,014 11,023 
Stuyvesant... ......00000000.. 36,543 10,876 
IMEGE dl Slates Be. sees acc veo cecucnerds 264,950 64,204 
Witleaige ns 2 voscieoscsees Ne ease 9x0 316 _ 303 
WOMINMIN. 554 55 cane vercncceesres 140,3 85,499 80,447 
Llovds 

ffiliated Underwriters.............- EGS basics aa | rrr rT Te as 
Allie -d Underwriters... 532 352 1,413 258 261 dos 
American Exchange U nderwriters. 30,265 24,764 26,111 4,142 675 1,614 
Individual Underwriters............. 67,891 50,489 50,919 2,531 3,199 4,824 
LA GG CHE BA ies ok a roe 148 25 130 17 25 45 
Merchants Underwriters: ccc6cccesecs s2dcenris 1,707 4,479 2 _ ol “wa cas 
New York Reciprocal U nderwriters. . 62,150 54,360 52,408 6,107 5,476 10,541 
North American Inter-Insurers....... 27,814 27,744 31,054 1,644 3,035 3,042 
ME oma now ee wie skces xcs 53,422 18/868 11/481 1.792 zi 
Workiigmens. os. 6.66000 ie 2,813 2,576 262 1,484 1,193 166 
Retived Mayas ceca sccnstenvesscs  soacarens 28,753 O0G vc aees 7,236 152 

NEw YorkK STATE pus 
Agricultural, Watertown............. 67,383 89,885 114,440 26,728 28,303 
Athbeny, Albany... 2.5. 0s50. 33,789 §,721 11,416 8,969 8,107 
Buffalo x SF a Rieeke a Dled eds 34,494 35,223 33,426 27,956 23,915 
Commerce, Albany..............+.c- 7,012 8,700 12,146 6,571 1,199 
Excelsior, Sy UCUNOISS 6 oe oie taco eiecaters 5,020 10,813 22,815 8,500 1,236 
Glen Cove, Glen Cov eee iawn 7,053 2,905 17,519 1,046 643 
Glens Falls, Glens Falls ig 77,133 61,893 99,807 42,344 25,147 
New York State. * 42 504 2. Aes 6,421 239 2: 
Union, Buffalo Rue sir Cece ee 22,010 24,060 22,797 3,826 2,363 2,954 
Rete COMNANG. cece ccetcee veihaeaers CE -<«teaesen  -sanneoes 929 1,742 
CALIFORNIA . ; 
California, San Francisco...... 61,952 42,785 49, 568 23,529 3,443 
Firemans Fund, San Francisco....... 80,114 80,651 23,411 2 19 1,679 
Home F. and M., San Francisco...... 40,353 18,872 6,886 5,934 eye 
Retired Gouninttee tac cecccicecer es 686 | cebedags 19035 © FERRO oncccses 6,601 3,146 
CoLorabo ey 
Merchatits. Denver. «<2 c..eiceccecce 10,887 9,723 14,354 3,491 3,392 3,809 
CONNECTICUT ; 
Aattia, HattlOndes. hye ca este t eae 276,230 276,399 380,342 107,970 122,000 116,861 
Automobile Insurance...........-+-- 154,816 95,189 125,447 72,770 54,759 65,677 
Connecticut, Hartford........ ; 51,217 52,960 77 494 75,807 81,330 67,031 
Hartford, Hastford..........<«. 270,240 221,230 234.646 263,326 203,338 363 oe 
National. Hartford. .... 62.5 .cscccccs 176,653 144,230 189,441 126,083 117,531 146,722 
(Continued on page 32) 

police department may be. The bureau has ing to claims made upon the insurance com- 
quietly but systematically and effectively uni- panies, or losses paid by them in cases where 


fied the police activities of the country to de- 
feat the auto-thief rings. The installation of 
card systems in auto-registration offices, due to 
the bureau’s activities, has proved a great aid 
to the detection of the identity of a stolen 
car. The creation of an interlocking system be- 
tween the police forces of the various States 
and the Federal forces, which system is just 
now beginning to bear fruit, is another feather 
in the bureau’s cap. The establishment of an 
index recording facts and circumstances relat- 


31 


cars have been stolen, 


And, 


fences and others 
companies 
in mind 


Bear 


last but not least, 
bringing to justice of auto thieves, 





that 


is also to its credit. 


the apprehension and 
receivers, 


the 


all enemies of the insurance 
certainly merits your support. 
National 


Motor 


Vehicle Act provides heavy penalties for trans- 
porting stolen motor vehicles from one State to 


another, 


including 


any 


foreign country; 


and 


for receiving, concealing, storing, selling and 
disposing of stolen vehicles so transported. 











FIRE INSURANCE 


NAME OF COMPANY 
Stock Companies 
Ce ae TS aa 
TS CS: 
Security, New Haven..............06 
Standard. Martiord........00.0ceseeee 
PRRUMOE MSOMIGANY,. 56.00 06seicecc cess 


: DIsTRIct OF COLUMBIA 
Firemens, Washington..............- 
Potomac, Washington............... 


i GEORGIA 
Georgia Home, Columbus............ 


ILLINOIS 
Chicago F. & M., Chicago 
Federal Union, Chicago.............. 
Great Lakes Fire, Chicago........... 
Great Western, Chicago............. 
Marquette National, Chicago......... 
Millers Mutual, Alton............... 
Millers National, Chicago...........- 
Mill Owners Mutual................. 
Protection Mutual, Chicago.......... 
Retired Companies................-. 


; INDIANA 
Grain Deal. Nat. Mut., Indianapolis... 
Ind. Lumbermens Mut., Indianapolis. . 
Sterling, Indianapolis................ 


Iowa 
Dubuque F. and M., Dubuque....... 
Farmers Fire, Cedar Rapids.......... 
Hawkeye DORCIMEICS HUE... s occas eecs 
Mill Owners Mutual, Des Moines..... 
National Reserve, Dubuque.......... 
Retired Companies 


* KENTUCKY 
Henry Clay Fire, Lexington.......... 


LOUISIANA 
La Sallie Fire, New Orleans........... 
Mechanics & Traders, New Orleans... . 


MarYLAND 
Baltimore-American, Baltimorev...... 
Baltimore Mutual, Baltimore......... 

ntral Fire, Baltimore.............. 


MASSACHUSETTS 
Berkshire Mutual, Pittsfield.......... 
ee ee re 
Employers, Boston............e0.+0% 
Fitchburg Mutual, Fitchburg......... 
Giain Dealers Mutual, Boston........ 
Lumber Mutual, Boston............- 
Massachusetts F. and M., Boston..... 
Merrimack Mutual, Andover......... 
ie AColony, BOSON «6 6.5 0 ceriscciws se 
Springfield F. and M., Springfield. .... 
United Mutual, Boston.............. 
Retired Company. ..<.:.0ss00008s 000 


MICHIGAN 
Columbian National, Lansing......... 
Detroit F. and M., Detroit.-.......... 
Michigan F. and M., Detroit......... 
Metwred Conpawies. . ......60660000600% 


MINNESOTA 
Minneapolis F. and M., Minneapolis. . . 
North Western F. & M., Minneapolis . 
~~. Paul F. and M., St. Paul.......... 
Stared ASORINANY.. ..0..:<5.0.0\0 0:0 0000s 


MIssouRI 
American Central, St. Louis.......... 
ee SE ae ee 
Eaberty Pare, St. Louis... 6.6.6.0 6.cs800000 


NEBRASKA 
National Security, Omaha........... 


NEw HAMPSHIRE 
SEAL ASOROOEE 2... <x 6-06 6 65.00.0000:00 
Granite State, Portsmouth........... 
New Hampshire, Manchester......... 


NEw JERSEY 

Meerican, Wewatk. . ..<00ss0008sss 
Atlantic City, Atlantic City.......... 

ee CE”, Se ae 
iSommbia, Jersey City.........00.0.000 
Federal, Jersey City... ...2-cecee his 
Firemens, Newark............eee00++ 
Pecans, Newark... <.0.00000506600% 
AER IC WEEE. 6.55.5 ci0'6'¥.0 0.010 00 0.01 
New Brunswick, New Brunswick...... 
New Jersey, Newark. ..........0000- 
SENN. DPCREOR . .. . 002000 ecces 
United Merchants, Jersey City....... 
eG) es 


NorTH CAROLINA 
Noith Carolina Home, Raleigh....... 
Retired Company..... 


OHIO 


MOMRMEEIE PARTON. 1. 0 'n.05.0'e'0 0')s 00.0009 
Lumbermens Mutual, Mansfield...... 
Ohio Farmers, Le Roy......-.++-++++ 


THE 


FIRE AND CASUALTY SECTION 


PREMIUMS IN NEW YORK CITY (Continued) 


Manhattan and Bronx 
1922 1921 


$ 
79,467 
127,993 


16,810 


11,643 
1,088 
4,625 
5,231 

18,058 

16,697 

94,679 


59,018 
20459 
00,400 
8,076 
9 483 
3,616 


31,955 
14,635 
26,554 


118,185 
2,386 
66,843 
46,199 


108,952 
29 686 
15,587 
26,240 


5,461 
16,495 


4.905 
35,538 
20,609 
10,981 

1,188 
56,208 


$ 
67,067 

112,719 
40,787 
17,306 


agit - 807 
12,411 


44,966 


13,790 


3,829 
88,327 
6,174 
3,076 


22,235 
26,243 
39,748 


5,361 
6,544 
69,585 
330 


56,298 
16,980 
1,850 


113,231 
510 
65,830 
35,895 


92,608 
41,108 
12,504 
20,136 


15,645 


4,551 
11,473 
19,625 

9/928 

1,926 
42,218 





1920 
$ 
68,683 
136,315 
57,376 
22,553 


28,823 
38,370 


22,436 


3,378 


2,428 





22,608 
28'704 
28'989 
113,140 


18,050 


80,389 
21,478 


140,171 
11/257 
83,069 
39,619 


101,113 
62,754 
22,182 
21,851 


"307 


18,424 
19,468 


3,884 
10,702 
25,011 
15,357 

3,085 
69,046 


1922 
30,392 
21,968 
21,906 
4.061 


779 
8,425 


"10,943 
1027 
1/300 


5,482 
20,496 
10,130 


32 


—~Brooklyn-—-———— 


1921 
24,845 
15,070 

230 

3,449 


24,417 
24,143 
1,064 
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1920 


> 


11,321 
733 
16,817 


45,326 

2,961 
36,711 
27,084 


1/949 
384 
22,618 
15,491 
1,836 
19,563 


Thursday 


Casualty Insurance in Motion Picture 
Production 
(Continued from page 29) 
possible to accurately estimate the value of g 
man or woman over any period of time. A 
star who was signed for a three-year contract 
to act in motion pictures at the rate of, say, 
$700 per week, might only be worth about 
$200 per week to the company at the expiration 
of a year, due to a falling off in popularity, 


How Ir Is Done 

The expedient adopted in these cases is to 
insure the star against accidents during the 
production of a picture, the insurance to ter- 
minate at the completion of the film. This was 
recently done in the case of Miss Agnes Ayres, 
who took the leading part in a picture called 
“Racing Hearts” in which an automobile race 
was the feature. Notwithstanding general dis. 
belief the proceduce of faking a picture or 
scene has been largely done away with and 
many of the players now take risks which for- 
merly were considered prohibitive. The Misses 
Constance and Norma Talmadge, of the 
Talmadge Film Corporation, are examples of 
this. These actresses are said never to have 
used a “double” or to have created a camera 
illusion to produce thrills in a film story. The 
picture printed in connection with this discus- 
sion shows Miss Constance Talmadge and her 
company after the completion of a rescue 
scene in the story “The Man from Toronto,” 
in which a building at Larchmont, New York, 
was burned to the ground. In this instance 
nothing about the picture was faked and the 
rescue scene was actually carried out inside 
the burning structure, subjecting the players to 
the risks of falling walls, etc. The Misses 
Norma and Constance Talmadge, incidentally, 
have their lives insured in favor of the pro- 
ducing company owing to their value to the 
but extra accident insurance is 
generally taken out to cover either of them in 
a special film. 

Other motion picture production companies, 
like the old Vitagraph, do not have any stars 
or important plavers of their own (though this 
was previously the case), but first acquire the 
story, map out the plan of action, and then 
decide on the actors and actresses for the vari- 
ous parts. The men and women are then rented 
from other companies for the duration of the 
picture’s production and upon the completion of 
the film the players are returned to the pro- 
ducers with whom they are under contract. In 
this method, also, accident and health insurance 
are carried by the company making the pic- 
ture and again the term of the insurance is 
limited to the time necessary to work out the 


organization, 


story on the silver screen. 


Protectinc Live Stock 
Live-stock insurance has come to play an im- 
portant part in safeguarding the interests of 
the producing companies. As an instance of 
this is the report that a horse named Tony, the 
property of Tom Mix, was recently insured 
for $500,000, he being deemed to represent that 


value to his owner. Animals of all kinds are 
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employed in the making of motion pictures and 
represent a definite investment to the produc- 
tion company. In must be 


shipped by rail, steamer or motor truck, there 


cases where they 


san appreciable hazard involved which should 
be insured against. More particularly is this 
so when an animal has shown such sagacity and 
understanding of what is needed in the part 
it has to play that it may almost be said to 
be a star and has grown familiar to theater- 
goers all over the country. 

: The motion picture field, from the foregoing 
brief examination, will be seen to he fertile 
area for the work of the casualty insurance 
agent. It offers numberless opportunities for 
the placing of profitable business, even if some- 
times at a slightly higher rate than that cus- 
tomary for the particular class into which the 
risk falls, and the policyholder, being in most 
instances the production company, is generally 
well able to pay the premiums, especially in 
view of the prevalent tendency to let no reason- 
able expense stand in the way of filming artistic, 
spectacular stories. 


Solving Public Accident Problems 
(Continued from page 29) 

of amusement. The success achieved is proved 
by the figures furnished by the fire department. 
On July 1921, sixty-four fire alarms were 
turned in, with a fire loss of $11,000. On July 
4, 1922, only fifteen alarms came in and the 
fire loss was reduced to $1000. No one re- 
ceived serious injury and very few minor in- 
juries were reported. During the preceding 
week, prizes were offered to the school children 
for the best essays on how to spend a sane 
Fourth of July and some 14,000 essays were sub- 
mitted. These features, supported by gener- 
ous newspaper publicity, helped to make the 
holiday both safe and enjoyable. 


MetHops EMPLOYED 

With the support of the board of education, 
the committee has done much safety education 
in the public schools. Children are instructed 
in the various phases of safety by their teach- 
ets, by bulletins from the city superintendent’s 
ofice and by talks delivered by members of the 
committee Whenever a_ serious 
accident happens near the school, attention is 
immediately called to the fact and the causes 
explained. Tire drills have been so carefully 
practiced that when one of the large grade 
schools burned down recently, more than one 
thousand children were marched out safely 
without knowing that they were in danger. 

Fifteen public parks, covering two thousand 
acres and equipped with splendid facilities for 
healthful have undoubtedly done 
much to keep down accidents caused by children 
playing on the streets. 

“Clean-up Week” is one of the most impor- 
tant activities of the fire and accident preven- 
tion committee. Its aim is to set aside a week 
mm which everyone will take an interest in mak- 
ing the city spick and span. It is preceded by 
aweek of intensive advertising through news- 
papers, billboards, signs on street-car fenders, 
slides in houses and_ other 
methods. 


others. 


and 


amusement, 


motion-picture 
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FIRE AND CASUALTY SECTION 


FIRE INSURANCE dines IN NEW YORK 


Manhattan and Bronx 


NAME OF COMPANY 
Stock Companies 
Ohio Millers Mutual, Canton......... 
Ohio Mutual, Salem...........e2- eee 
Reliable, Dayton W......cceccccccese 
Retired Company... ...6csccccccccoee 


OREGON 
Pacific States Fire, Portland.......... 


PENNSYLVANIA 

Allegheny Fire Undwrs., Pittsburgh... 
Allemannia, Pittsburgh.............. 
Alliance, Philadelphia................ 
City, Pittsburgh 
County Fire, Philadelphia............ 
Farmers, York NE ne eer eee 
Fire Association, Philadelphia. . 
Franklin, Philadelphia............... 
Girard F. and M., Philadelphia....... 
Globe, Pittsburgh LE ian ake Ra ee al Oa: OA 
Graphic Arts Mutual, Philadelphia.... 
Independence, Phil idelphi ara s weca 
Ins. Co. of North America, Phila...... 
Ins, Co. of State of Pa., Phila......... 
Lumbermens, Philadelphi: SA ee 
Keystone Mutual, Philadelphia....... 
Manton Mutual, Philz MACIDINIG. 6 os cice 
Mechanics, Phil: adelphiz EPC EYOCCE ORCL 
National-Ben Franklin, Pittsburgh. ... 
National Mutual, Philadelphia........ 
National Union, Pittshureh. . . scccces 
Pennsylvania Lumbermens........... 
Pennsylvania, Phil: idelphia ahi hain. area 
Penna. Millers Mut., Wilkes-Barre. 
Peoples National, Phil: adéelphia........ 
Reliance, Philadelphia............... 
Republic, Pittsburgh. ........6.-see. 
Superior, Pittsburgh z...........+++- 
United American, Pittsburgh y 
United Firemens, Philadelphia........ 
Victory, Philadelphia. ...........-e0- 
Retired Companies... ...:00/scicccdsens 


RHODE ISLAND 
American Mutual, Providence........ 
Enterprise Mutual, Providence........ 
Equitable, Providence. .........scece 
Hope Mutual, Providence............ 
Manufacturers, Providence........... 
Mechanics, Pawtucket. .......2.ee00. 
Pawtucket Mutual............000008 
Providence Washington, Providence. . . 
Rhode Island, Providence............ 
Rhode Island Mutual, Providence..... 
State, Pawtucket. ....<ccsecsescscece 
What Cheer, Providence............. 
Retired Comp: MOR cates horus as wsaceins 


TEXAS 
Millers Mutual Fire, Ft. Worth....... 
aia COGN og ce cic ccndaanves. 





VIRGINIA 
Virginia Fire and M., Richmond...... 


WEstT VIRGINIA 


Wheeling, Wheelingr.............+-- 
WISCONSIN 
Concordia, Milwaukee...........-... 


Hardware Dealers Mut., Stevens Pt... 
Milwaukee Mechanics, Milwaukee... . 
Northwestern National, Milwaukee... . 


CANADA 
British America, Toronto............ 
Western Assurance, Toronto.......... 


CHINA 
Union Insurance Society, Canton..... 
DENMARK 
Retired Company 


FRANCE 
Abeille, Paris Sole ra ewia Het Gs eRe 
General Fire, Paris...... 
Nationale Fire, 
Phenix, Paris.... 
Union Fire, Paris......-. 
Urbaine, Paris.......... 


GREAT BRITAIN 
Atlas, London. : 
ee) eer 
Caledonian, Edinburgh...... 
Century, Edinburgh... ..0. 6.2.0.0 
Commercial Union, London. 
Eagle, Star and British Dominions.... 
Law Union and Rock, London........ 
Liv. and Lon, and Globe, Liverpool... 
London Assurance Corp., London..... 
London & Scot. Assurance, London.... 
London and Lancashire, London ...... 
Lon. & Prov. Marine & Gen’l, London. 
Noith Brit. and Mercantile, London... 
Northern, London)... 6.62. .ecsccecias 
Norwich Union, Norwich............ 
Palatine, London............ 
pe a ee 
Phoenix, Londom........sccccccccoes 
Royal, Live op Se Sea ee 
Royal Exchange, London...... 
Scot. Union & ‘Nat’ 1, Edinburgh...... 
State. Livetpols cesses ese vawnsinne 
Sun, London oes 
Union, London 


1922 





19,025 
110,604 
97,465 
37,188 
14,583 
3,110 
6,250 
275,639 
27,699 
13,393 


30,644 
39,606 





"304 


5,694 


100,310 
1,006 
71,740 
75,188 


62,708 


71,315 


30, 999 


9 
aA 





21, 597 
29 069 
20.796 


21,204 


104,064 

33,278 

37,878 

mT ,620 
9, 





156, 664 
168,225 > 


1: 24'387 

35,532 
158,425 
146.139 


8,240 
677 
3,212 


9759 
2,752 





25,673 


*"'$0,131 
27,089 


2,820 


81,163 

809 
60,850 
63,949 


19 680 


71,914 
26,056 
$3,484 
43,795 
194,667 
23,818 
58,398 
656,647 
126,609 
12,411 
157,484 
29,827 
232,162 
128,480 
100,342 
75, "382 
30, 002 
201, — 


CITY (Continued) 























Brooklyn 
1920 1922 1921 1920 
$ 3 
yueae ues 1,547 621 omacaas 
528 ae 253 339 
5,077 1,028 1,281 218 
aedexiwecn | Gaemoneee 407 a eadaade 
steers 3,141 Mer eer ec juevenee 
15,107 9,206 4,524 589 
34,658 4,799 3,426 4,553 
66,621 10,728 12,824 16,217 
4,633 Ce) ee: 
ean 4,588 
9,307 6,845 
26,637 41,395 
49,426 38,026 
28,1 10,643 38,331 
“9 "620 9,466 9,550 
208 277 51 
2,074 3,957 626 
87,465 71,588 96,005 
31,196 30,011 18,504 
14, ‘AL. 4 8,913 7,080 6,687 
SOG) -ccuwvese 3,012 
1 Oe cccevace 3,153 
35,970 8,960 41° 15,354 
56,763 12,308 14,198 14,688 
344 Pr errerere 841 
59,562 27,398 21,234 24,478 
2,743 2,106 2,055 2,741 
108; 199 24'806 23,824 31,103 
eeeuuwere 250 352 ata emes 
96,854 26,136 14,226 21,852 
48,299 18,135 12,528 6,703 
15,198 34,112 10,100 14,095 
10,154 py re 9,755 
17,929 4,082 686 4,213 
44,694 7,703 17 10,925 
44,157 6,916 ),066 4,788 
SRl@ Sede asn 4,180 11,644 
SORS  kcaseeee  aeaune 
Se) ojtakenesee,  swamenes 
29,348 28,624 23,385 
NGG 8 (teetecxs 860s eeaaes 
Sracdeenereers 4,911 senuave< nieaartee 
ete dpatshe 3,411 Sexaaned Pre re 
6,461 CX BR errr 2,191 
106,298 30,469 20,778 25,221 
33,108 19,163 5,735 21,609 
Pere ga 6,107 anxawns re 
enna Oceaes 8,583 Sareea Be 
aren ee 1,637 dia blere wears ere ey ea 
MAG > icici “aaaieeluce Ce eweaeee 
576 1.) | Sr er ee 854 
Rie wakeicne 8 ““ecewse 1,363 
37,108 11,299 8,815 9,665 
8,388 53 838 175 
54,365 46,241 50,348 
"865 797 567 
a, $39 22,776 27 241 
5,394 31,896 52,535 
88,099 20,612 20,001 26,865 
69,920 7,793 3,101 9,118 
58,780 31,420 935 12,541 
RAGES Cadtaccwns 641 915 
38.649 6,869 . ...... 1,831 
20,559 14,025 10,404 
26,350 4,917 7,172 
27,079 3,388 4,405 
15.118 6.234 4,070 3,483 
24,530 13,465 7,884 9,970 
71,735 34,682 30,068 19,965 
30,792 10,096 9,630 3,428 
114,037 56 15,572 17,476 
41,972 7,178 12,588 
223,687 41,943 42,844 
19,038 10,286 12,671 
87,023 16,475 14,937 
601,438 140,120 155,494 
119,569 14,522 44,004 
40,625 5,619 16,071 
191,178 34,595 39,854 
36,656 1,596 2,2 
273,451 125,166 137,261 
138,199 84,856 52,270 
99,836 1,608 22,429 
115,442 21,124 18,182 
44,480 6,120 1,71 
219,322 60,963 41,746 
336,398 123,610 118,833 
77,262 17,255 22,228 
129,228 44,839 61,361 
33,421 7,709 19,295 
191,357 48,630 43,374 
117,403 35,640 21,656 
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YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 








CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y, 
Guaranty Fire Assurance Corp., N. Y, 


F. M. GUND, Mgr. Western Dept. HAROLD JUNKER, Mgr. Paoific Coast Dept, 
Freepert, Iifinois San Francisco, California 














THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
security of its policy. é ; ; 
R. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary Charles W. Higley, Vice-President 
William Morrison, Asst. Secy. 


Home Office, Hanover Bldg., 34 Pine St., New York 








An Enviable Reputation 


Great-West Life policies are planned on the broadest principle of service to 
policyholders. The company bears an enviable reputation for low expense 
rates, extremely low premium rates, and large profits to policyholders with com- 
plete provision for protection. 

For full particulars of rates and plans write to 


THE GREAT-WEST LIFE ASSURANCE CO. 


EAD OFFICE—WINNIPEG 

















‘“‘THE LIFE INSURANCE BUSINESS” 


Under the above title, Minor Morton, vice president and agency manager of a well-known life insurance 
company, has written a booklet of which the purpose is to demonstrate the desirability of capable men 
adopting Life Insurance as an Avocation. 

STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 
Every life insurance company and general agency needs this booklet. PRICES: Single copy, 15cents: 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 40,000 copies, $250.00, 


THE SPECTATOR COMPANY 











Chicago Office 135 Wiliiam Street 
Insurance Exchange New York 
PHCEN! ASSURANCE COMPANY 
LIMITED, OF LONDON 


(ESTABLISHED 1782) 
AUTOMOBILE—USE AND OCCUPANC Y—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 


HEAD OFFICE FOR THE UNITED STATES 
100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 








WE WANT AGENTS 
to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
a contracts fer men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 














HOME LIFE INSURANCE COMPANY 
WM. A. eo Big President 


The 63rd Annual Report shows: 
Premiums received during the year 1922................ ss $7,369,835 
Payments to Policyholders and their beneficiaries in Death 


Claims, Endowments, Dividends, Etc... 5,400,769 


Amount added to the Insurance Reserve Funds............. 2,206,762 
Net Interest Income from Investment. .................... 2,110,922 
($722,352 in excess of the amount required to maintain the 
reserve) . 
Actual mortality experience 52.87% of the amount expected. 
Oe a rr ie coesecceennese Mee, Roe uae 
PET EE, BYE ae eae ee cn En ieee eaenre, 5 ater eet Le Aaa Cocca nee 46,253,715 


GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY NEW YORK 














LIBERTY NATIONAL LIFE INSURANCE CO. | 
CAPE GIRARDEAU, MO. 


OLD LINE—LEGAL RESERVE | 
PARTICIPATING—NON-PARTICIPATING | 
STANDARD—SUB-STANDARD | 


NON-FORFEITABLE RENEWAL CONTRACTS | 
General Agents Wanted | 

In | 

Illinois, Missouri, Louisiana, Arkansas and Kansas | 











HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tionsfrequently asked about such organizations, and their answers. 

This book is substantially bound jn cloth, with gold title. 

PRICE $2.00 PER COPY 

Orders and remittances should be sent to 

THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New York | 











THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested 








FIELD PRACTICE 


AN INSPECTION MANUAL 
For Property Owners, Fire Departments and Inspection Offices 
1922 Edition 
This well-known pocket manual is a standard guide in relation to common fire 
hazards and their elimination or reduction, and also as to 
Fire Protection and Upkeep. - 

The general subjects which are treatedin much detailin this valuable book, are: 
Lighting Hazards—Heating Hazards—Miscellaneous Stationary Heating Devices Requiring 
Special Treatment—Commonly Found Miscellaneous Hazards—Power Hazards—Chemicals, 
Paints and Oils—Spontaneous Ignition and Dust Expiosions—Care and Maintenance— 
Chimneys and Flues in Dwellings —Dwelling House Hazards—Automatic Sprinklers—-Water 
Supplies to Automatic Sprinkler Systems—First Aid Fire Appliances—Fire Protectionin General 


Price per copy in substantial binding, $1.50 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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July 19, 1923 


During the last clean-up week, in May, 1922, 
co-operation was received from every possible 
quarter. Firms operating large trucks offered 
them free for hauling garbage. The assistance 
received from the Boy Scouts was particularly 
yaluable. Dirty and unsightly spots through- 
out the city were alloted to the various troops 
and prizes offered for the most efficient work 
in cleaning up such places. The boys also 
helped in the campaign by distributing 10,000 
clean-up week cards bearing the inscription “I 
have helped make Spokane spick and span.” 
Anyone contributing to this work by cleaning 
up his own premises was requested to sign a 
card and return it through the Boy Scouts. 
Of the cards distributed, 5832 were returned 
signed, although many who did not return cards 
contributed their share towards cleaning up the 
city. 

In order to keep the city clean and to reduce 
the amount of labor required during a clean-up 
campaign, the committee succeeded in having an 
ordinance passed which provided for a reward 
of $10 to anyone reporting the dumping of gar- 
page within the city limits. These rewards are 
raised through fines collected from persons con- 
victed of violating this ordinance. 

In carrying out this comprehensive program 
of health and safety, the fire and accident pre- 
vention committee has had the whole-hearted 
support of the city and county administrative 
departments, the Inland Empire Safety Council, 
the State Safety Department, Boy Scouts, 
Spokane Amateur Athletic Club, the Y. M. C. 
A. and many other organizations. 


Self-Insurance by School Boards 

School boards, even in small towns, fre- 
quently make the mistake of assuming that they 
can safely carry their own fire insurance risk. 
They argue that because they have a number 
of buildings, naturally widely scattered, since 
they must serve the various sections of the com- 
munity, they have the necessary basis of aver- 
ave. Nothing could be more fallacious. In- 
surance average requires thousands of widely 
scattered risks, while these school boards usually 
have not more than a dozen buildings, all in 
the same town and subject to the conflagration 
hazard. 

It would be as sensible for a house-owner to 
figure that he did not need fire insurance merely 
because he owned five or ten scattered dwell- 
The burning of any one would more than 
offset all he could save in premiums in fifty 
years, while, since misfortunes 'never come 
singly, he has no assurance that others of his 
houses might not be destroyed. If it is false 
economy for the individual to run such a risk, 
why is it any more justifiable for the school 
board to take chances the taxpayers’ 
money, merely because their few risks are scat- 
tered? School houses burn as frequently as 
dwellings, in proportion to their number, while 
the ratio of total or serious losses is much 
higher on school houses than ordinary risks. 

There is no doubt that the members of the 
school board insure their own properties. Be- 
cause they hold a public trust they have an 
even greater responsibility than on the protec- 


ings. 


with 


THE SPECTATOR 


FIRE AND CASUALTY SECTION 











FIRE INSURANCE PREMIUMS IN NEW YORK CITY (Continued) 
— Manhattan and Bronx Brooklyn 
NAME OF COMPANY 1922 1921 1920 1922 1921 1920 
Stock Companies $ $ $ 3 $ 

Woskshiives Voto wc <<< occavsencacees 25,885 32,319 43,757 9,170 9,225 11,363 
HOLLAND 

Netherlands, The Hague............. 38,001 36,820 56,692 9,487 7,701 8,710 

JAPAN 
rte WA Ge Fr. RON oe oho ace ose eecwiens Ge) “dvetdeas  d0teeeds DGD >  .cctseane . dana 
Tokio Marine and Fire, Tokio........ 46,103 51,319 69,596 28,909 24,830 27,765 
NEw ZEALAND 

New: Zealaiid Fives ...oo:<6 viewwsacncces 20,186 27,034 22,061 281 4,607 5,197 
Norway 

RRC COMMA ce icactiveanssees ehaccene?  —Shadalaws GGG “‘Saasncag acemda 2,776 
SWEDEN 

sven, Cothwihitg 6. coi tecencisons 27,047 24,244 54,103 13,830 10,147 21,078 

AUTOMOBILE PREMIUMS 

Alliance, Philadelphia............ x3 Gate atnttaget -cwigee 284 einige, “paccaeae 

American and Foreign Marine, N. Y... 412 953 495 90 1,024 247 

Atlantic Mutual, New York.......... 1,300 2,200 2,000 1,100 1,150 1,650 

TIOREOD DHORUNIE go) aie. 3 eh c.0r4 Resi viele ee 1,080 ri eerie 1,752 wan wasageda 

British & Foreign Marine, Liverpool... 412 953 495 90 ROM. = a secures 

Chicago F. & M., Chicago............ Dei ‘Setecden)  seeeatee & Saeanuae.) Abas 

Employers Fire, Boston.............-. 159 Pe) iv caceass 81 Be. avectnes 

Ind. Mutual Marine, London......... 6,657 2,317 1,324 Se sedetend <waweleds 

Ins. Co. of North America, Phila...... SORE: - access | Guessaen | Soueatee. . -saueeeeen ieee 

Ocean Marine, Liverpool............. 282 408 212 39 439 106 

Reliance Marine, Liverpool........... 282 408 212 39 439 106 

Royal Exchange, London............ G46. “Geese. TOP kvséihewe 8 “eoedezag  —eeeeawas 

Sterling, Indianapolis.........-.se00. Gee eawivences 4adenaes ccdeadalalh. casks eee 

‘Tokio Marine, Tokid. 2. 6 .ic.-ceeeees SANS tka cntne 883 Cie Ssesvnce” > awoweede 

U.S. Lloyds, New York... 0. 6.c6c000- 13,314 4,634 3,530 GARE a caacwace 208 

Untvereal. IN@WaGik « «cic oi esse sca ndsies Sue) (jcesgnese ‘\eataeus 5 en Pee ee 

eet CAMEO ee ok ecccacees «86 heres 49 363 TOGUR: ccccGacs 11,477 1,891 

RECAPITULATION 

Automobile premiums. .............. 32,924 63,050 29,141 11,107 16,151 4,456 

Local companies, fire................ 5,029,481 4,994,709 5,945,127 1,542,566 1,483,232 1,790,470 

Other companies, fire...........2..-. 8,580,978 7,979,480 9,777,778 3,714,755 2,928,505 3,396,657 

NORD eae doc ocadide uss na srawa 13,643,383 13,037,239 15,752,046 5,268,428 4,427,888 5,191,583 





+ Formerly the Germania. 
burgh City, New York, in 1916. 
German, Wheeling. s Formerly the Pelican. 
British and Mercantile, New York. 
Pittsburgh. yy Formeily German-American, Pittsburgh. 


t Formerly German-American. 

n Formerly Buffalo German, merged with the Buffalo Commercial in 1914. 
t Formerly the Liverpool and London and Globe. 
v Formerly German-American. 
z Formerly Humboldt, Pittsburgh. 


b Merged with Williams- 
r Formerly 
u Formerly the North 

x Formerly German- 


§ Formerly German Alliance. 


w Foimerly Teutonia, Dayton. 





tion of their personal holdings. If they fail 


to furnish the proper protection they cannot 
only be held accountable to public opinion, but 
in some cases the courts have held them finan- 
cially liable for their failure to exercise the 
ordinary business care in the protection of the 
public property entrusted to them. In these 
days of burdensome and increasing taxation, it 
is no relief to the citizen to know that he 
must help dig up $100,000 for a new school 
building because the school board tried to save 
a few hundred dollars in insurance premiums. 


Insurance Company of North America 
Honored 

The University of Nebraska has selected, as 
one of the “‘most distinctive American adver- 
tisements,” an advertisement of the Insurance 
Company of North America, Philadelphia. 

One of a series designed to sell the insur- 
ance agent to the public, the advertisement first 
appeared in the Saturday Evening Post of 
April 28 under the caption “It Reminds You 
to See an Insurance Agent,” and drew much 
favorable comment. 











“What do they think of him 


at home?” 


The answer to that question is generally an 
accurate index of a man’s real worth. 


The same test can be applied to corporations. 


At home—in the Pacific Coast States—the 
Fireman’s Fund leads all companies, both 
American and Foreign, in combined pre- 
mium income—fire, marine and automobile. 


























The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 








Over a million in ‘assets and 
enjoying PROSPERITY, 
CONFIDENCE, PRESTIGE 
and SUCCESS. All due to 
unselfish management; to fair- 
ness and liberality 
ing Fire, Tornado and Auto- 
mobile Insurance. 


in writ- 








THE LIBERTY FIRE 
INSURANCE CO. 


J. C. BARDWELL, President 











“‘Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Coprel.......... $ 800,000 

Surplus to Policy 
Holders....... 1,514,962 

IR 6554 bens 3,806,949 
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WISCONSIN GOVERNOR VETOES BILL 
Measure Would Deny Bringing Suit in 
State Courts Against Unauthorized 
Company 
Mapison, Wis., July 14.—Governor Blaine 
Thursday vetoed the bill which would permit 
insurance agents to write insurance of all kinds 
except life insurance in companies not author- 

ized to do business in the State. 

“This bill does not do very much of any- 
thing, but would accomplish more than it ought 
to accomplish,” said Governor Blaine. “It 
would permit insurance agents to write insur- 
ance of all kinds except life insurance, in com- 
panies. not authorized to do business in this 
State. Heretofore the unauthorized insurance 
permitted was merely fire insurance. 

“The result would be, if this bill became a 
law, that in case of a loss there would be no 
opportunity to bring suit in the Wisconsin courts 
against the unauthorized insurance company. 
Suit could only be brought then against the 
agent, whose bond is only $1000. The Wis- 
consin policyholder, therefore, would have no 
recourse in the Wisconsin courts against the 
unauthorized company and in order to collect 
the loss from the unauthorized company it 
would be necessary to bring the suit in some 
jurisdiction where the company is authorized to 
be sued. 

“There appears no substantial reason why 
there should be any change in the present law, 
and there is no demand from the standpoint 
of the interests of the State or policyholders 
why the law should he changed. At least, if 
any change should be made, the policyholders 
suffering loss ought to be protected in their 
right to bring suit in Wisconsin.” 


W. H. Heckroth with Penn National 
Hardware 

W. H. Heckroth has joined the Penn Na- 
tional Hardware Mutual, Huntingdon, Pa., as 
head of the department. Mr. 
Heckroth is well known throughout insurance 
circles, having started with the Fidelity and 
Deposit at Baltimore. 

He subsequently went to the Ocean, then the 
Hartford and finally became superintendent of 
the underwriting department of the Manufac- 
turers in Jersey City, from which he comes to 
his new position. 


automobile 


Reserve Loan Life’s Gains in Six Months 

Some of the gains made in the first six 
months of 1923 by the Reserve Loan Life of 
Indianapolis are the following: Assets, $436,- 
&59; capital and surplus, $109,304; 
force, $3,631,874. The 
July 1 were $6,714,073; its capital and surplus, 
$672,912: and its insurance in force, $54,6096,- 
218. Tt had cash in banks amounting to $188,- 


insurance in 


company’s assets on 


748. and it had $5,793,477 on deposit with State 
authorities for the benefit of policyholders. 
E. C. Cooper Named General Manager 
E. C. Cooper, 

sioner for the State of California, has asso- 
ciated himself with the Olds and Stoller Inter- 
Exchange, San Francisco. 
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BUILDING ACTIVITY LEgg 





Construction in June 14 Per Coy 
Lower Than in May 


DWELLING HOUSES LEAD 





F. W. Dodge Corporation’s Report Shovs 

Decline During Past Month—Easter, 

States Total $371,034,000 

June construction volume was 14 per cey 
under May, according to a report from th 
IF. W. Dodge Corporation, New York. Ther 
was a general decline in activity except j 
portions of the Central West. Total contrac; 
awarded during June in the thirty-six Eastern 
States (including about seven-eighths of th 
total volume in the country) amounted to $37, 
034,000. In spite of the decline, this figure jp. 
dicates a large volume of work started, Any 
month that shows more than $350,000,000 i 
these thirty-six States is a heavy month. Th 
decline from June, 1922, was 6 per cent. 

Last month’s total included: $136,3130m, 
or 37 per cent for residential buildings; $;. 
506,000, or 20 per cent for public works an 
utilities ; $55,866,000, or 15 per cent, for indy. 
trial buildings; $44,727,000, or 12 per cent for 
business buildings, and $26,410,000, or 7 per 
cent, for educational buildings. 

The June figure brought the total for the 
first half of the year up to $2,109,524,000. The 
increase over the corresponding period of lat 
year was 9 per cent. During the past thre 
months the lead over last year has been dwin- 
dling. It seems probable that the peak of this 
year’s construction volume was passed in May, 
Although the second half of the year is not 
likely to have quite so large a_ construction 
volume as the first half, activity seems likely 
to keep on at a very considerable rate. 

Residential buildings continued to lead al 
other classes during the past six months 
amounting to $893,185,000, or 42 per cent, of 
the total construction. This is one of the three 
classes which shows an increase over the firs 
half of 1922, the increase being 20 per cent. 
Public works and utilities increased 3 per cet, 
and industrial buildings increased 68 per cett, 
the biggest increase recorded. 

Contemplated new work reported in Jute 
amounted to $569,008,000, a decrease of II fet 
cent from the amount reported in May. 


Independence Indemnity Promotes Officers 

FE. B. Anderson and Stanley G. Martin, here 
tofore assistant vice-presidents of the Inde 
pendence Indemnity Company of Philadelphia, 
have heen elected second vice-presidents of 
that company. Joseph P. Marron has been ap 
pointed an assistant vice-president. 


General Casualty and Surety of New York 
Reduces Capital 

The capital of the General Casualty and 
Surety Reinsurance Corporation of New York 
has been reduced from $800,000 to $600,004 
thus increasing its surplus $200,000 to abot 
$550,000. 
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CHEMICAL TESTS MADE 





Government Investigation into Prop- 
erties of Dangerous Gas 





MENACE TO WORKERS 





Results Show Hydrogen Sulphide Capable 
of Violent Explosion—Lessons Useful 
to Contractors, Machinists and 
Miners 
WasuincTon, D. C., July 16.—That hydrogen 
sulphide, a gas often present in mines and tun- 
nels and in various industrial plants, is an 
extremely poisonous gas, although not here- 
tofore fully recognized as such, is disclosed by 
an investigation of the Department of the In- 
terior, just completed at the Pittsburgh experi- 
ment station of the Bureau of Mines. The in- 
vestigation established the fact that acute 
poisoning of men can be produced by low con- 
centrations of this gas, and may result in 
respiratory paralysis followed by heart failure 

and death. 

Hydrogen sulphide is sometimes present in 
mines, railroad tunnels, sewers and marshes; 
and is found in various stages of the manu- 
facture of sulphuric acid, and in the distillation 
of petroleum, particularly those oils known as 
high-sulphur crudes; also about some gas wells, 
gas plants and smelters. 

Hydrogen sulphide is a colorless gas, which, 
in low concentrations, has the odor of rotten 
eggs, and in mines has been termed stink damp. 
It burns with a bluish flame, forming sulphur 
dioxide and water. In seven parts of air a mix- 
ture is formed which, when ignited, explodes 
with violence. Wherever hydrogen sulphide 
exists, the possibility of poisoning is present. 
Its toxicity is comparable to that of hydro- 
cyanic acid gas (prussic acid). 

A study of the degrees of asphyxia caused 
by inhalation of the gas shows that when com- 
plete it results in almost immediate uncon- 
sciousness, and frequently death follows before 
rescue can be accomplished or even attempted. 
In cases where rescue can be accomplished the 
victim. usually almost immediately. 
Headache and nausea may exist for a period 
of several hours afterwards. In some cases 
men have been unconscious, but were able to 
return to work feeling practically normal in 
the course of two or three hours—or even less 
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FIRE AND CASUALTY SECTION 











a Household Word by the 














time. 
tion of the eyes and respiratory tract are 


In subacute cases, symptoms of irrita- 


found. The degree of poisoning varies with 
the concentration of the gas present and the 
length of exposure. 

In the experimental studies of the toxicity 
of hydrogen sulphide gas, made by the In- 
terior Department at the Pittsburgh experiment 
station of the Bureau of Mines, a 1000-cubic 
foot gas chamber was used for making ex- 
posure of men and various animals. Canaries, 
white rats, guinea pigs, dogs, and a goat were 
\ few experiments were car- 
ried out on men, using low percentages of 
hydrogen sulphide. 

The conclusions of the Bureau of Mines in- 
vestigators are that hydrogen sulphide is an 
industrial poison, the toxicity of which has not 
been fully realized. Cases of poisoning have 
occurred in relatively large numbers. Constant 
vigilance is required in order to prevent acci- 


used as subjects. 


dents. 

Poisoning by hydrogen sulphide is of two 
types, acute and subacute, causing asphyxiation 
and irritation in the form of conjunctivites, 
bronchitis, pharyngitis and depression of the 
central nervous Death 
from asphyxia is caused by paralysis of the 
respiratory center, while death from subacute 
poisoning is associated with edema of the 
lungs. The exact low limit of hydrogen-sul- 
phide concentration at which it ceases to act 


system, respectively. 


as a poison has not as yet been determined, 
but is evidently below 0.005 per cent. 


John Hancock made the signature famous 
by signing the DECLARATION OF INDEPENDENCE 


The Signature has been made 


Chartered in 1862, in SIXTY-ONE YEARS it has grown to be the 
LARGEST FIDUCIARY INSTITUTION IN NEW ENGLAND 


An Endowment or Income-for-Life Policy is the Policyholder’s 






Lire INSURANCE COMPANY 


OF BOSTON, MaSSACnysEetts 

















RESIGNS RATING BUREAU 


Travelers Again Creates Stir in Burglary 
Underwriting Circles 

The Travelers Insurance Company of Hart- 
ford has resigned the Towner Independent Rat- 
ing Bureau for Burglary Risks and has filed 
independent rates with the New York Insurance 
Department. The understanding is that the new 
rates are similar to those in effect before the 
recent reductions allowing discounts for risks 
protected by electric alarm systems. 

By this action the company practically retires 
from competition in the field of open stock 
risks as the present prevailing rates, brought 
about by the rate war now in progress, range 
from 25 to 40 per cent lower than those filed 
by the Travelers. 

The company has time been 
desirous of seeing the bureau joined with the 
National Bureau of Casualty and Surety Un- 
derwriters and it may be that this recent action 
will result in an amalgamation. 


for some 


Moves to New Quarters 

John L. Fox, general agent at Fond du Lae 
for the Old Line Life, Milwaukee, has moved 
tnto new offices in the Commercial National 
3ank building. 

—“Without hesitation I can frankly say that I have 
never seen a publication of a similar character that 
was so well gotten up as your Quinquennial Number. 


The work was certainly well done and I know it 
will add a great many friends to your growing list 
of sucbscribers.”—G. S. Horton, real estate and tn- 
surance, New York. 
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NOW READY 





NEW EDITION OF 


PROMINENT PATRONS 
OF LIFE INSURANCE 


This well-known work, of which the 15th edi- 
tion has just been issued, is one of the 


BEST CANVASSING DOCUMENTS 


ever issued for the use of life insurance agents. 
It contains the names of about 


12,000 PERSONS CARRYING $50,000 to 
$4,500,000 OF LIFE INSURANCE. ALSO 
HUNDREDS OF LETTERS FROM HEAV- 
ILY INSURED PEOPLE PRAISING LIFE 
INSURANCE. 


New features in this edition are highly 
favorable opinions on life insurance of the 
President of the United States and his Cabi- 
net, with portraits, opinions and portraits of 
four ex-presidents, and opinions and portraits 
of 32 State governors. 


This new edition of PROMINENT PATRONS 
oF LIFE INSURANCE contains 388 pages, em- 
bracing about twice as many names as any 
previous edition, and may be carried in the 
pocket. 


PRICE 


SINGLE COPY, Limp Cloth Binding 
Flexible Binding 


6é é 


PRICES IN QUANTITIES 


Limp Cloth Flexible 
$45. 12 copies $51. 
90. 3s * 105. 
175. 50 ‘ 200. 
325. 100 ‘ 375. 
775. 250 ‘‘ 875. 
1500. 500 ‘ 1625. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 





OF NEW YORK 
Home Office 47 Cedar Street 


PLATE GLASS. INSURANCE 


EUGENE H. WINSLOW, President 
ROBERT A. DRYSDALE, Vice-President. S. Wm. BURTON, Secretary 
ALBERT H. LAHY, Assistant Secretary 


RELIABLE AND ENERGBTIC AGENTS WANTED 











THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 


| — | 
THE & 


LONDON & 
} LANCASHIRE \& 
) New York Department: 


57 and 59 William Street 


A. G. McILWAINE, Jr., Manager 


INSURANCE CO. 
LTD. 














UBLICATIONS OF C, & E. LAYTGN, 


Thursday: 


Metropolitan Casualty Insurance Co, : 


a 4 


The undersigned are sole agents in the United States for the old established es 


publishing house of Charles & Edwin Layton of London, England, whose long list of 


publications on fire, life, marine and other branches of insurance embrace the most _ 


waluable and standard treatises on these subjects. 
SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 





EXCELLENT OPPORTUNITY 


135 WILLIAM STREET. NEW YORK! — 


tor Reliable, Energetic men to represent us in the states al i 
illinois and Missouri with direct Home Office contracts. Liberal 


policies. 


CAPITOL LIFE INSURANCE COMPANY. — 


OF COLORADG 
Clarence J. Daly, President 

















INSURANCE GENERAL CASUALTY 
Ca. and SURETY INSURANCE 


Workmen’s Compensation, Automohile 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 

Fidelity and Surety Bonds. 


ELMER H,. DEARTH, President 


606 Woodward Ave., Cor. Congress Detroit, Mich. 


GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 























DENVER, COLORADO. 


GENERAL CASUALTY & SURETY CO. | 
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